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interests of trustworthy insurance of all kinds. 
The subscription price for the United States, 
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annum, postage prepaid. To all foreign coun- 
tries in the Postal Union, Five Dollars per 
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THE Spectator has a larger circulation than 
any other insurance journal—and carries no 
“deadhead” subscriptions. 
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TOURISTS’ FLOATERS 

GREAT opportunity would seem 

to have been created for insurance 
men by the new “Cummins Law,” which 
regulates the checking of baggage by 
railroads. The law requires the owner 
of property having it checked from one 
point to another, in different States, to 
declare the value of such property, and 
if the value exceeds $100 to pay an in- 
surance fee of ten cents for each $100 
of value in excess of the first $100. 

It may easily be imagined how much 
of a nuisance this scheme might become 
to a frequent traveler, not to mention the 
considerable expense which would be 
attached to the operation of this plan. 
However, it is understood that if the 
property to be checked is insured in a 
regular insurance company its value need 
not be declared for insurance to the 
railroad, whose liability would then be 
limited to $100. 
amount of traveling, with baggage which 
they are in the habit of checking, would 
probably find it simpler and more econo- 
mic to carry tourists floating policies 
upon their belongings, and thus avoid the 
trouble and probably greater expense of 


Those who do any 
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declaring values whenever checking bag- 
gage. 

Another objectionable feature of this 
plan is that so few people are really able 
to name approximately the value of the 
goods they offer to be checked; and as 
there is a penalty for stating incorrect 
values it is evident that it would be a 
safer plan for many people to carry tour- 
ists floaters, rather than to have the rail- 
roads insure their baggage. 

An additional advantage gained by 
having tourists floating insurance is that 
the insured is not only covered against 
fire in any part of the world at the rate 
of one per cent per annum, but, under 
certain conditions, is covered by theft 
insurance. 

When the vast number of travelers and 
the huge quantity of baggage checked by 
them are considered, the field which is 
thus opened up for new insurance ap- 
pears to be a very broad one, and one 
which would well repay proper culti- 
vation. 





: increasing number of various 
agency organizations in the life 
insurance field is indeed gratifying. 
While the educational and training fea- 
tures of the meetings of these organiza- 
tions is a very important phase, the 
value of mixing with one another and 
the making acquaintances in the home 
office should not be overlooked. Rub- 
bing elbows with fellow-workers is in 
itself a training that has very positive 
results for the benefit of the individual 
agents. The restricted membership of 
some of the clubs is also a good plan, as 
it tends to win the genuine enthusiasm 
and support of the various agents in 
their attitude toward the company. 





HE report of the New York Insur- 
ance Department on the condition 

of the life insurance business during 
1914 will be studied and analyzed with 
great satisfaction by persons interested 
in insurance. Indeed, the insurance 
world is paid a high compliment for 
showing a remarkable state of efficiency 
in management and for the careful busi- 
ness methods and practices, which con- 
tribute toward the making of the largest 
business in the world. Last year, in the 
face of the most adverse conditions in 
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the history of American business and 
finance, the life insurance interests 
made remarkable advances over the rec- 
ords of the previous year. Under the 
unprecedented conditions of 1914 the 
gain of $219,476,410 in admitted assets 
over the figures of 1913, bringing the 
wealth of the companies up to the stag- 
gering figure of $4,636,774,621, is, to 
say the least, a representative indication 
of the results that can be obtained 
through organization. Surely the in- 
surance world will concur with the New 
York Insurance Department in its view 
that “the present highly efficient, care- 
ful and conservative management of the 
life companies as a whole is not exceeded 
by that of any other class of corporations 
in the country, or probably, for that mat- 
ter, in the world.” 





HE showing made by the State In- 
surance Fund of New York cer- 
tainly presents a fine experience, from the 
point of view of the easily deceived pub- 
lic. It should be carefully pointed out, 
however, that in the statement issued by 
the manager no record whatever is made 
of the money spent in salaries to the 
manager of the fund or to his corps 
of assistants, or even for ordinary run- 
ning expenses and costs of doing busi- 
ness. As a matter of fact, the operating 
expenses are about $700,000 a year, 
which, as shown by the statement, could 
not in any way be met by the income 
from the investments and underwriting 
of the institution, which appears to be so 
economical. The taxes which the public 
must pay, whether insuring in this fund 
or not, should be shown in the financial 
exhibits made by the manager to give 
the really true condition. As the figures 
just issued show, the fund has had a 
remarkably good experience with its 
But let the public know 
How much did it cost 


underwriting. 
the whole truth. 
the taxpayers to run the fund during the 
six months covered by the statement ? 


HE principal lesson to be learned 
from the sinking of the Eastland 

at Chicago, resulting in the death of 1500 
persons, is the necessity for insuring the 
safety of the public on the water as well 


as on land. This case is indeed an ex 
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ample of the frightful cost of sheer 
negligence. Regulation of sea-going 
carriers cannot be too rigidly enforced 
for the safety of human beings. Govern- 
ment inspection of all sea-going carriers 
is regularly carried on; and it was made 
in this case, in spite of which an almost 
unbelievable disaster occurred, before 
the boat had left the dock. The fact that 
this occurred after an inspection is con- 
vincing evidence that either the inspec- 
tion was poor and its recommendations 
valueless or regulating officials did not 
see that the recommendations of the in- 
spectors were properly carried out. If 
the projected investigation should reveal 
that the recommendations of the annual 
inspection were carried out to the letter 
and that the requirements of the law 
were in every way adhered to, it will 
indeed be astounding proof of the in- 
adequacy of the present regulations. 





NCLUDING occupational diseases in 
the scope of the workmen’s compen- 
sation act of New York State has been 
proposed and has met with favor. In 
fact, the field of compensation would be 
greatly broadened by the adoption of 
such an amendment and any extension 
of the possibilities of underwriting will 
be welcomed by underwriters. There is 
one difficulty which stands in the way 
rather prominently, and that is the defi- 
nition of occupational disease. Just how 
far a workman’s vocation is responsible 
for the state of his health will be a diffi- 
cult problem to solve in the matter of 
adjusting claims that may arise. At 
best it is a hazardous class of business. 





EPORTS from life insurance com- 
panies all over the country on the 
results of their efforts during the first 
six months of this year show a rapidly ir- 
creasing business. The paid-for business 
obtained to date is, on the whole, ahead 
of last year, which may be regarded as 
a good indication of the trend of general 
business conditions—namely, for the bet- 
ter. The confidence of future prosperity 
is shown in England by the promptnesss 
with which the great war loan was 
underwritten. Prosperity, therefore, is 
not far off, rather it is at hand. 
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FORCE OF A GOOD 
EXAMPLE* 


THE 





Wealthy Men Patronize Life Insurance 
Setting the Example 


TWO-FOLD PURPOSE OF LIFE INSURANCE 





What Many Large Insurers Have to Say on the 
Subject—Relation to Credit 


The man who has made a fortune by his own 
efforts is rightly regarded as being superior to 
the average in some of the qualities which com- 
mand success. And the man who has not only 
made money, but has learned the more difficult 
lesson of holding on to it, who invests his sur- 
plus safely and productively, and who has 
demonstrated his prudence and sagacity in the 
business world, has accomplished something 
greater than the acquisition of wealth—he has 
beaten a trail to success which less gifted men 
inay safely follow in the struggle against pov- 
erty and failure. 

Such men are almost invariably believers in 
life insurance, and, except where for some rea- 
son they are uninsurable, carry large policies, 
which they regard as an infallible bulwark 
against financial misfortune. It is no longer 
necessary to argue with any person of reason- 
able intelligence as to the wisdom of carrying 
life insurance protection. To insure one’s life 
is generally conceded to be a plain duty, so far 
as one’s responsibility to family and dependents 
is concerned, and as a wise precaution from the 
point of view of one’s personal advantage. 
But, unfortunately, not all of us who see our 
plain duty follow the dictates of our conscience 
or our best judgment. This is particularly true 
in the matter of taking out as much life insur- 
ance as aman can afford to carry. Were it not 
for this weakness of human nature and the 
accompanying vices of selfishness and procras- 
tination, the vocation of the life insurance 
agent would cease to be an important factor in 
the progress and welfare of the civilized world. 
The function of the agent would then become 
purely advisory, and his sole duty would be 
to point out the kind of policy best suited to 
the requirements of a particular applicant, and 
to advise as to the amount of insurance that 
such person could safely carry. But so long 
as human nature remains what it is, the agent 
will be needed to urge the great majority of 
men to do their plain duty in this highly im- 
portant matter. The agent can use no more 
effective argument than to point to the record 
of the men whose names stand for substantial 
success in business, and who are known to have 
achieved prosperity through their own strength 
and ability. 


Lire INSURANCE COMMANDS PATRONAGE OF THE 
WEALTHY 

For a number of years THE Spectator has 

compiled and published a list of persons who 


* Copyright, 1915, by The Spectator Company, New 
York. 
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carry $50,000 or more of life insurance. This 
list comprises thousands of men who are, 
almost without exception, the leaders in their 
respective communities. They are the active, 
prominent business men of the country, the 
men who control our industries and create a 
Jarge proportion of our wealth. They have 
acquired by experience the wisdom which has 
guided them in the management of their busi- 
ness and the investment of their capital. They 
have learned how easy it is to lose money and 
how deceptive many promising investments 
have turned out to be. They have come to ap- 
preciate the importance of investing a consider- 
able proportion of their incomes in such a man- 
ner that there can be no possibility of loss, and 
they agree that sound life insurance is the 
only human institution that fills this require- 
ment. So within the last generation has 
dawned the day of the large life insurance 
policy, and as the years go by wealthy men and 
men who are in receipt of large incomes are 
putting a larger and larger proportion of their 
earnings into life insurance. Their example 
can safely be followed by those who have not 
yet made fortunes, and to whom the protection 
afforded by insurance is therefore doubly ne- 
cessary. While the large policy bears witness 
to the sound business judgment of the wealthy, 
it is the small policies that constitute the bulk 
of the billions of insurance in force in the 
United States and that stand as an impregnable 
barrier against poverty and suffering in a mil- 
lion homes. 

The problem of insurance protection is the 
same to the millionaire and the wage-earner, 
the only difference being in degree. Both seek 
the security of their dependents and_ the 
solvency of their estates. And this brings us 
to a consideration of the dual purpose served 
by the modern life insurance policy. 


TworoLp Purpose oF LiFE INSURANCE 

Life insurance, in its inception, looked only 
to the protection of the family and appealed to 
the generous human instinct, which, recogniz- 
ing the responsibility of the head of a family, 
sought to provide against the calamity of un- 
timely death. Its appeal was to the heart and 
conscience, and that still is and will always be 
the motive which impels the man of family to 
deny himself present indulgences to secure the 
future comfort and welfare of those who are 
dependent on his earning capacity. As _ the 
investment feature of insurance came to be 
realized, and the tremendous possibilities of the 
accumulation of the savings of a nation in the 
promotion of the world’s financial and indus- 
trial development were recognized, the endow- 
ment policy became a prominent feature of the 
business; the far-sighted business man saw the 
advantage of protecting his business, as well 
as his family, against the vicissitudes of death 
and disease. It has come to be generally ac- 
cepted among men of authority in the business 
world that the man who does not carry an ade- 
quate amount of insurance is a gambler, and 
as such is not entitled to a participation in 
credit, which is the foundation of all commerce 
and on which the financial system of civiliza- 
tion rests. 
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Wuat 1s ADEQUATE INSURANCE? 


The young man starting in life should real- 
ize that the first step towards independence and 
success is to insure his life, not only as a pro- 
tection for those who may become dependent 
on his earnings, but as a guarantee of his sta- 
bility of character and the creation of an estate 
as a basis of credit on which to start his career. 
The employer is prejudiced at the start in 
favor of the young man who carries life in- 
surance, and one of the first questions asked by 
the banker of the man seeking capital and 
credit is, “What insurance do you carry?” 
The absolute necessity of insurance protection 
is, from the point of view of the business man, 
no longer a debatable question. But the amount 
of insurance that one should carry is open to 
argument, and the opinions expressed in the 
letters appended hereto may help in the solu- 
tion of that problem. It is a question which 
depends in a large degree on the circumstances 
attending each individual case. The consensus 
of opinion, as indicated by the letters received 
by THE SpEcTATOR, is that one should carry all 
the life insurance that he is reasonably certain 
he can pay for and increase it from time to 
time as his income grows. Above all, these 
able and successful men advise that the in- 
surance should be taken early in life, when 
rates are comparatively low and when a man’s 
physical condition may be assumed to be at its 
best. For no man should lose sight of the fact 
that disease or accident may render him unin- 
surable, which in itself is reason enough for 
not procrastinating in securing all the protec- 
tion that he can afford. 

The letters printed below are selected from 
many hundreds, all of the same general pur- 
port. All of them were written by earnest, 
thoughtful, broad-minded men, whose opinions 
are deserving of respect and whose advice on 
financial matters is valuable. It should be 
borne in mind that every one of these men 
practices what he preaches. Precept, lacking 
example, is open to the suspicion of insincerity, 
but when a man’s advice is based on his per- 
sonal experience, and when he has backed his 
judgment by investing his money, his counsel 
is worth following. 


Views or JoHN WANAMAKER 


One of the most heavily insured men in the 
United States is John Wanamaker of Phila- 
delphia, who carries more than $1,500,000 of 
life insurance. The ability, sagacity and force 
of character which have made him one of the 
world’s greatest merchants, as well as a states- 
man and philanthropist of international repu- 
tation, give weight to his opinions on this im- 
portant subject. He explains how he was 
brought to the consideration of life insurance 
as follows: 


“It was the influence of one man who thought 
about it, and I was the man. I simply worked 
out five conclusions as the result of my own 
thinking, without any moving cause except my 
own judgment. , 

“First—That at that time I knew I was insur- 
able and I could not be certain of accident or 
ill health, and it might be that at some future 
time I would not be insurable. That was the 
first step to the building of sixty-two policies. 
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“Second—That life insurance was one of the 
best forms of investment, because from the 
moment it was made it was good for all it cost 
and carried with it a guarantee that there was 
a protection in that investment that I could not 
get in any other. 

“Third—That life insurance in the long run 
was a saving fund, that not only saved, but took 
average care of my deposits and took me in 
partnership into possible profits, that not infre- 
quently returned principal and interest and 
profit. 

“Fourth—That life insurance, regarded from 
the standpoint of quick determination, was 
more profitable than any other investment I 
could make. 

“Fifth—That it enabled a man to give away 
all he wished during his lifetime and still make 
such an estate as he cared to leave.” 

Archbishop Ireland of St. Paul, Minn., be- 
lieves that a person ought hardly to be solicited 
for insurance, as it is a necessary part of every 
one’s life and ought rather be sought by the 
insured. He says: 

I cannot understand why there should be a 
single individual with any responsibilities 
whatsoever, who has family, relatives, or 
friends, who has not an insurance upon his 
life. I hold as benefactors of humanity and 
society those who go around using eloquence, 
poetry and persuasian and everything else, and 
win them to go out and insure their lives. I 
have very little regard for any man who leaves 
this world without having been able to leave 
behind him a life insurance policy, so that those 
dependent on him are provided for; so that 
any debts he himself may have are paid, and if 
he has not much of an estate so that he him- 
self may be buried in decency and honor. 


VALUABLE TESTIMONIALS TO LIFE INSURANCE 


The following letters have been selected 
from hundreds received by THe Specrator in 
response to inquiries relative to its publica- 
tion, entitled “Prominent Patrons of Life In- 
surance”: 

C. French, New Orleans, La.; insured for $165,- 
000. ‘“‘The great uncertainty of life, taken to- 
gether with the heavy demands made by modern 
business practice, makes life insurance for pro- 
tection a necessity. I cannot see how any man 
of large affairs can feel secure without ade- 
quate insurance on his own life, and that of 
his business associates.” 

Frederick Bergner, Baltimore, Md.; insured 
for $240,000. “It has proven one of the best in- 
vestments I have ever made, bringing with it 
a feeling of security far ahead of usual busi- 
ness returns.’’ 

Wm. J. Harty, Savannah, Ga.; insured for $63,- 
500. ‘I consider life insurance the great com- 
bination which furnishes, immediately and con- 
tinuously, protection for one’s family or estate, 
peace of mind to the insured, an accumulation 
of money against an unforeseen contingency, and 
a savings bank for old age, hence I believe in 
| 

Herman Loeb, Shreveport, La.; insured for 
$100,000. “I have always been a believer in life 
insurance, and consider it every man’s solemn 
duty to provide for his family in this way 
against any possibility of them being deprived 
after his death of the comforts they enjoyed 
during his life. I am adding to my line of life 
insurance from year to year, and consider it a 
first-class investment.”’ 

R. J. Edwards, Oklahoma City, Okla.; insured 
for $264,500. ‘“‘I am a firm believer in life insur- 
ance, especially by one having others dependent 
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upon him and with large direct or contingent 
liabilities. It protects the creditor and puts 
confidence and courage into the debtor and 
makes more safe and secure al! business trans- 
actions. This is especially true in this new 
country of ours about which capital feels more 
or less timid. Again the satisfaction and con- 
tent that one gets from the thought that those 
dependent are safe and secure from want in 
the event of the worst is unmeasurable.” 


William J. Watson, Chicago, Ill.: insured for 
$110,000. “I think every young man should for- 
tify his estate with a wise provision of life in- 
surance, taking first such small amounts as he 
can afford to pay for, and increase the same as 
he is able. It will inculcate habits of economy, 
relieve his mind in the case of sudden illness or 
business accidents, and establish an invaluable 
asset immediately available to a loved family, 
who, in the early days of their bereavement, 
should not be harassed with the cares of busi- 
ness obligations.’’ 

George P. McNear, Petaluma, Cal.; insured 
for $191,500. “If a man can afford he should 
carry insurance. If he cannot afford he must 
In settling an estate involved 
by debt it frequently takes three dollars of as- 
sets to pay one dollar of liabilities. Insurance 
may have large losses and is always worth the 
cost. 


have insurance. 


Alexander Leith, Springfield, Mass.; insured 
for $321,000. ‘For more than twenty years I 
have been a strong believer to carry as much 
life insurance as possible, believing it to be 
Life in- 
surance also invites economy, as an effort to 
pay the premium becomes a form of saving. I 
also consider the life insurance companies as 
being in first-class condition to-day. The thor- 
ough house-cleaning which they have under- 
gone has put them on a strong basis. I believe 
now as always that there is no better invest- 
ment than a good sound life insurance.” 

W. C. Bolton, Brooklyn, N. Y.; insured for 
$140,000. “When a young man recently re- 
marked in my presence that he ‘insured him- 
self’ and did not believe in letting any com- 
pany handle his money, I just thought when 
he had more experience he might change his 
mind. I have lost since I was twenty-one years 
of age more than $300,000 that I have invested 
in what I thought first-class outside business 
ventures that promised (7?) better than five per 
cent. What I placed in life insurance I still 
have, with a fair prospect of having it all re- 
turned with a fair rate of interest, and had I 


the best asset one can possibly leave. 


- died at any time my family would have had the 


immediate cash.’’ 

J. J. Bush, Elmira, N. Y.; insured for $90,000. 
“Began taking insurance when young, and have 
found that through success and reverses it has 
proven to be a safe investment, a sure source 
of aid when needed, and in every way a blessing. 
Am one of the people inheriting a belief in in- 
surance, my father being a policyholder in the 
early forties.”’ 

Geo. F. Trautwine, Gloversville, N. Y.; in- 
sured for $75,000. “I regard my insurance as one 
of my best assets, as there is no loss or shrink- 
age of its value. While it costs quite a little 
each year to pay the premiums it should be 
figured the same as putting away so much for 
safe keeping, and in the end pays better in- 
terest than if the same amount of money were 
invested in some business venture. It protects 
those dependent on me as well as myself better 
than if I left a lot of stock or bonds or real 
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estate to take care of. I believe that no matter 
how poor or how rich a man is an insurance 
policy in the good line companies is a fine 
asset.”’ 

Richard W. Massey, Birmingham, Ala.; in- 
sured for $90,000. “TI consider it extremely sel- 
fish if not actually criminal for a person not to 
carry some life insurance when there are others 
dependent upon him for maintenance.” 

Crawford Johnson, Birmingham, Ala.; insured 
for $137,400. ‘I regard life insurance as the best 
asset a man can have and would advise a man to 
take a policy, however small, as soon as he 
can pay the premium, and to increase his line 
of insurance as fast as possible. The amount 
paid by me for life insurance has never deprived 
my family of any necessities or comforts and 
has been a wonderful source of comfort and sat- 
isfaction to me.”’ 


Franklin L. Sheppard, Philadelphia, Pa.; in- 
sured for $140,000. ‘‘A man should have all the 
life insurance he can easily pay premiums on, 
provided the cash and surrender values are writ- 
ten in each policy. He then has both the life 
protection and also an asset readily convertible 
into ready money in times of emergency.” 


Clark Howell, Atlanta, Ga.; insured for $160,- 
000. “I have always been a great believer in 
voung men making such provision as is guaran- 
teed by a life insurance policy in a good com- 
pany. I do not think they should strain them- 
selves to carry their annual premiums; but no 
young man can make better use of his money 
than by laying aside a reasonable percentage of 
his annual income for life insurance. If forced 
to the necessity, I think I would sacrifice any- 
thing else I have of the same amount rather 
than let my life insurance lapse.”’ 


Jos. C. Riesenman, Franklin, Pa.; insured for 
$80,000. ‘‘I consider life insurance to the aver- 
age business man, and a man of family, an ab- 
solute necessity; to the young man the best pos- 
sible kind of an investment. At times it seems 
very hard to meet large premiums, but there is 
no money which I pay out that gives me as 
much pleasure as the payment of my insurance 
premiums.” 


H. F. Thompson, New York, N. Y.; insured for 
$100,000. ‘‘Life insurance is looked upon by all 
clean-headed business men as a savings bank, 
which gives them a clear conscience, easy mind, 
for the protection of their families in the event 
of the inevitable death, often sudden and with- 
out any possible way of knowing when. My 
opinion is that banking institutions fall short 
in giving their depositors credit for a large in- 
surance, understanding the fact that business 
men who are borrowers and who carry a large 
line would be a better risk than those without 
life insurance. Several bank men to whom I 
have spoken to about this, say they consider the 
payment of life insurance in the light of a 
liability. 

L. Loewenherz, Columbus, Ga.; insured for 
$55,000. “I consider policies issued by first- 
class old-line companies the only safe and ab- 
solutely sure estate a man may leave to his 
family after death. A man using all of his cap- 
ital in his business, it is due to his family to 
provide sufficient life insurance to protect them 
from want. Many business concerns wound up 
after death leave the widow and children pen- 
niless. I consider policies held in first-class 
old line companies, in addition to the insurance 
feature, first-class paying investments. Ma- 
tured policies held by me have so proved them- 
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selves. I expect to hold $100,000 policies ere I 
die.”’ 

J. M. Lontz, Richmond, Ind.; insured for $100,- 
000. ‘Am arranging to take an additional 
amount to make $100,000 insurance. It is the 
duty of every man to make such prevision that 
in the event of death all his obligations may be 
discharged, his business safeguarded against 
embarrassment or interruption and his family 
enabled to continue in the enjoyment of those 
things which in his goodness it was his custom 


to provide. 


J. D. Bowersock, Lawrence, Kan.; insured for 
$55,000. ‘‘As I advance in years and learn more 
of the vicissitudes of business, I more and more 
favor and appreciate life insurance. I am con- 
firmed in my opinion that life insurance is one 
of the best things modern life has developed. 
Every man should carry some insurance.” 


Jeremiah Dwyer, Detroit, Mich.; insured for 
$449,295. “The aggregate amount is $449,295 on 
the different policies I carry. In addition to 
the foregoing I have had several twenty-year 
payment policics mature, for which I have ac- 
cepted cash and renewal insurance policies in 
settlement. 

“Personally, I think that every man ought to 
carry a reasonable amount of insurance on his 
life, and that there is not available at the 
present time any better or more satisfactory 
form of investment and protection than the 
policies written by any or all of the leading in- 
surance companies of this country.’’ 


A. E. F. White, Detroit, Mich.; insured for 
$275,000. ‘“‘The exact amount of insurance I 
carry is $275,000. My only regret is I did not 
make it $500,000 several years ago, when it was 
less expensive. I consider it one of the best 
assets of my estate. In case of my death the 
money would be paid in promptly without dis- 
count or cost of collection. I believe in life in- 
surance thoroughly.’’ 


A. B. Gardner, Dowagiac, Mich.; insured for 
$202,000. ‘‘Life insurance to the extent one can 
afford to carry is absolutely necessary to the 
peace of mind of any man who is at all con- 
scientious regarding the welfare of his family. 
If it becomes necessary to raise funds for an 
emergency, life insurance is as good as govern- 
ment bonds.”’ 


William C. Edgar, Minneapolis, Minn.; _ in- 
sured for $157,000. ‘Life insurance is absolutely 
essential as a safeguard for dependent survivors. 
A protection to business interests. A desirable 
investment, returnable when most required to 
supplement impaired working capacity, with 
fair interest, cost of insurance meantime con- 
sidered.” 


W. R. Mackenzie, Portland, Ore.; insured for 
$55,250. I believe that life insurance is the very 
best investment men can make when they are 
young, when rates are low, at a time when their 
health should be at its best. Some day, some 
people realize that they are too old—that rates 
are then too high—and they begin to look for in- 
surance when it is too late.” 

B. H. Kroger, Cincinnati, Ohio; insured for 
$384,000. ‘Life insurance is necessary in so 
many ways that I .can just give you a few 
reasons offhand. In the case of very many it 
is the only thing left to provide for those de- 
pending upon them in case of death. With the 
salaried men it is very frequently the only thing 
that they save—and with the cash value that 
the policies now have it frequently means that 
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in a few years it will provide them with money 
to start in business for themselves. With men 
of affairs—where large amounts of money are 
being used provides ready money in case of 
death—allowing their executors to carry out the 
plans that they have laid while in life. I my- 
self carry $384,000 insurance—and _ certainly 
would not carry this amount if I did not be- 
lieve in it.” 

C. Ross, Ottawa, Ont., Canada; insured for 
$100,000. “I now carry $100,000 insurance. I 
formerly carried a much larger amount, but it 
was endowment insurance which has been paid 
in to me. It has always seemed to me that there 
can be no two opinions as to life insurance. 
Formerly a popular argument was that money 
could be invested more profitably, but I have al- 
ways asked my friends, ‘Have you invested it?’ 
To my mind, there is not to-day a substitute for 
life insurance, always supposing that it is in 
reliable companies. It is as safe and secure as 
the bonds of a nation.”’ 

Chas. W. Gammons, Boston, Mass.; insured for 
$100,000. “I carry this amount of insurance be- 
cause, as I analyze my income, I find that the 
greater part is not derived from capital invested, 
but rather from whatever experience and knowl- 
edge of my business I possess backed up by 
daily personal work. Investments yielding the 
smaller part of my income may continue after 
my death, but it is certain that unless capital- 
ized by insurance the greater part of my in- 
come would cease at my death.’’ 
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INVITATIONS ARE UNNECESSARY 
To Attend World’s Insurance Congress Formal 
Invitations Will Not be Issued 


The American Bar Association has joined the 
National Council of the Panama-Pacific Inter- 
national Exposition and has named Arthur I. 
Vorys of Columbus, Ohio, as its representative. 
The number of associations of national and sec- 
tional influence in insurance or allied activi- 
ties is now ninety-seven. With several others 
making inquiries as to the aims of the Council, 
it makes it seem quite certain that the number 
of association members in this important body 
will exceed one hundred before the World’s In- 
surance Congress convenes, embracing practi- 
cally every influence which has a direct inter- 
est in assisting to solve the many problems con- 
nected with the future of insurance. 

Inquiries seem to render it advisable to em- 
phasize the fact that invitations are unneces- 
sary and the Congress proceedings will be open 
to all. 

The advisability of every association having 
representatives in the Council present during 
the entire proceedings cannot be emphasized too 
strongly; and if the representative now serving 
cannot be present, to have a duly accredited 
substitute there in his place. 

Acceptances to appear on the programme are 
daily being received from those whom the Na- 
tional Council and the advisory programme com- 
mittee had recommended to serve in the various 
capacities, and the indications are that an- 
nouncement concerning the remaining days will 
soon be made, with names of equal importance 
and ability to those appearing in the first and 
second completed days announced July 1. 
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July 29, 1915 


NEW YORK REPORT 


Superintendent Phillips Issues Part II 
of 1914 Report of Insurance 
Department 





COMPANIES ARE HIGHLY PRAISED 


Comparisons with 1913—Figures of the Past 
Year—Other Details 

Part II, the Life Volume of the annual report 
of the New York State Insurance Department, 
covering the business of 1914, was issued Mon- 
day by Superintendent of Insurance Phillips. 

It appears that, at the close of business for 
the year, the life companies were possessed of 
$4,636,774,621 of admitted assets—an increase of 
$219,476,410 over 1913. The liabilities, excluding 
gross surplus and special funds of $272,457,473, 
were $4,364,317,147—an increase of $203,955,160 
over the previous year. 

The total income was $87,360,605—an increase 
of $34,063,168. The amount of premiums received 
was $653,920,893, or $25,270,682 more than in 1913. 
The companies disbursed in 1914 $644,316,757, be- 
ing $48,318,516 more than in 1913; of that amount 
$480,716,511 was paid to policyholders, while the 
cost of the management (including shareholders’ 
dividends) was $163,600,246. 


LARGE INCREASES IN INSURANCE 

There were 1,012,957 ‘‘ordinary”’ policies issued 
and paid for during 1914, with insurance of 
$1,826,691,741. Compared with 1913 there was a 
decrease of 2110 in the number of. policies writ- 
ten, revived, etc., and of $29,773,240 in amount 
of insurance. There were 50,676 more policies 
terminated in 1914 than in 1913 and $119,182,488 
more insurance. 

The total number of “ordinary’’ policies in 
force, on December 31, 1914, was 7,849,680 insur- 
ing $14,933,150,899; a net increase of 397,526 
policies, and of $628,512,107 in insurance. The 
amount of ‘‘industrial’’ insurance in force was 
$3,844,405,740, being an increase of $187,802,631; 
making a total increase for both classes of busi- 
hess of $816,314,738. 

The business in force in the State of New 
York at the end of 1914, and transacted therein 
during that year by all life insurance companies 
of this and other States, including both ‘‘ordi- 
lary’ and ‘industrial’? insurance, was as fol- 
lows: Policies in force, 7,168,445 insuring $3,- 
227,977,980; policies issued, 1,171,710 insuring 
$455,859,133, an increase in insurance in force of 
$161,312,582, and in insurance written and paid 
for in 1914 of $12,842,386. 


COMPARISON WITH 
The following comparative figures show the 
sources and amounts of increases and decreases 
in the unassigned funds (surplus) of the com- 
panies for 1913 and 1914: 


1913 


. 1913 1914 
Gain from loading.......+seeeeee $17,144,675 $15,919,071 
Gain from mortality........-++++ 46,887,395 49,461,112 
Gain from surrendered and 

lapsed policies ......s.eeeeeee 13,497,365 16,546,757 
Gain from interest and rents, 

less amount required to main- 

ON FERERVE 5 cccccessccssccevs 68,183,546 72,569,321 
“ain from annuities .........++ 93,013 419,495 


“ss from investments......... 28,316,878 
-.3 from dividends to policy- 
holders, including net increase 


or decrease in dividend funds 


12,613,730 


apportioned and  unappor- 
RENEE ccd cskickbonvrcwsenresses 99,177,128 102,210,031 
Loss from miscellaneous sources 19,425,743 27,815,842 
BOUME Whisk 5 ca'cccdeuscucrs 14,589,398 —4,265,985 
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The total receipts of the Department for the 
fiscal year ended September 30, 1914, were $839,- 
684.33; the total expenditures were $441,371.64— 
an excess of receipts over expenditures covered 
into the State Treasury of $398,312.69. 

The par value of the securities held on deposit 
by the Department on December 31, 1914, be- 
longing to the various insurance companies re- 
quired by law to make such deposits, was $41,- 
090,612.65. 


MUTUALIZATION OF TWO BIG COMPANIES 


On the subject of the mutualization of the 
Metropolitan Life and the Prudential the report 
says: 

“The most noteworthy occurrence in the insur- 
ance world during the past year was the mutu- 
alization of the Metropolitan Life of New York 
and the Prudential of Newark, two of the 
largest life companies of the country, taking 
them by this means out of the joint stock field 
and vesting the ownership of the $800,000,000 or 
more of assets and the control of the com- 
panies themselves in the policyholders. In con- 
nection with this matter it may be well] to state 
that there is still a small fraction of the stock 
of the Prudential (about five per cent) that has 
not yet been presented for liquidation. How- 
ever, to all intents and purposes the Prudential] 
is now a mutual company. The above transac- 
tions are indeed fine examples and _ endorse- 
ments of the soundness of the principle of mu- 
tuality and its desirability as applied to life in- 
surance. Of its value from an economic stand- 
point there can be no possible question. If a 
mutualization of the Equitable Life Assurance 
Society of the United States could be accom- 
plished without a serious depletion of the sur- 
plus it would be a distinct achievement and 
would thus place another great corporation with 
assets of more than $500,000,000 under the entire 
control of its membership. 


COMPANY’S ADMINISTRATION LAUDED 

“The business of 1914 as a whole, taking into 
consideration the deplorable state of affairs in 
Surope and the somewhat unfavorable business 
conditions of the past year in this country, 
shows that the solidity and well being of the life 
companies reporting to this Department cannot 
be unfavorably affected in a great degree even 
by such extraordinary contingencies as the Euro- 
pean war presents. It has grown much too 
stable for that, and, except perhaps in the event 
of some world-wide and long-continued financial 
panic or disaster, will without doubt continue 
to show the usual satisfactory results at the 
close of each succeeding year. It is not too 
much to say that the present highly efficient, 
careful and conservative management of the 
companies as a whole is not exceeded by that 
of any other class of corporations doing business 
in this country, or probably, for that matter, in 
the world.” 


Ohio Requirements for Change in 


Beneficiary 

One of the prominent life insurance 
panies operating in Ohio has construed the 
Fellinger law, exempting life insurance policies 
from the action of bankruptcy courts and other 
creditors, as meaning that in the case of a 
change in beneficiaries, where the present bene- 
ficiary is a married woman (mother, sister, etc.), 
her signature, properly attested, must be at- 
tached to the application. Whether other com- 
panies are making this requirement has not 


com- 
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been divulged, but it was not the intention of 
Senator Herman Fellinger, the author, that the 
insured should be thus bound by the contract. 
The act was intended simply to put the insur- 
ance for the benefit of the families and other 
dependents of bankrupts beyond the reach of 
creditors, because they felt that this much pro- 
tection at least was due them, and in reality 
belonged to them, to the exemption of any 
creditors the insured might have. If the law 
should be finally construed to mean that the 
policyholder must secure the signature of the 
beneficiary, in case that beneficiary should be 
a married woman, then an amendment will be 
sought at the rext session of the legislature. 


Death of Edward Bunnell Phelps 


Early Saturday morning, July 24, Edward Bun- 
nell Phelps, editor of The American Under- 
writer, passed suddenly away. He was born in 
New Haven July 26, 1863, and graduated from 
Yale University in 1885 with the degree of B.A., 
and was made M.A. in 1902. He had been con- 
nected with insurance journalism since 1894 and 
was the author of several works dealing with 


insurance and vital statistics. His interest 
in this subject made him an important fac- 


tor in various statistical societies, among them 
being the Royal Statistical Society of London. 
Thoroughly lovable in disposition, his untimely 
death is mourned by a large circle of friends 
throughout the country. Masonic funeral ser- 
vices were held on Monday last under the 
auspices of Ivanhoe Lodge No. 610, of which he 
was a past master. 

At a meeting of the Once a Year Club of In- 
surance Journalists on Monday, July 26, the fol- 
lowing resolutions were adopted: 

Without warning and in the midst of an active 


and useful life, Death took away Edward Bun- 
nell Phelps, proprietor and editor of The Amer- 


ican Underwriter, on July 24. 
As a member of the Once a Year Club from 
its foundation, he had established a_ lasting 


friendship with practically every man connected 
with insurance journalism and with hundreds of 
the leaders in thought and action in the insur- 
ance business in all lines. 

As an editor he was a thorough student, a 
careful and industrious writer whose con- 
scientious advocacy of the highest ideals in the 
insurance business never wavered from ‘Point- 
True.” 

The value of his work as an 
tistician was recognized abroad 
this country. A most lovable, loyal, genial 
friend, diligent in business, gifted with true 
literary genius we deeply deplore his untimely 
death. The members of the Once a Year Club 
extend to his widow their profound sympathy 
in her bereavement. 
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Publisher of ‘‘Matson’s Monthy’’Arrested 
At the instance of Clarence L. Ayres, presi- 
dent of the Northern Company of 
Michigan, J. F. Matson of Indianapolis was 
Detroit last week, charged with 
extortion and libel. It is alleged by Mr. Ayres 
that Matson accepted $2500 from him, promising, 
in consideration for that sum, to refrain from 
criticising the company and its officers. 


Assurance 


arrested in 


Cedar Rapids Association Officers 

At a recent meeting of the Cedar Rapids (Ia.) 
Life Underwriters an association was formed to 
affiliate with the National organization. The 
following officers were elected: W. P. Powell, 
president; James A. Baird, vice-president; J. B. 
Brown, vice-president; J. G. Sigmund, secretary; 
Lee R. James, treasurer. 
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EASTLAND SINKS 


Lake Steamer with 2500 on Board 
Sinks at Dock in Chicago 


TOTAL LOSS OF LIFE ABOUT 1500 


Figures Compare with Great Disasters of the 
World—May Exceed Titanic Loss 


With the sinking of the Eastland in the 
Chicago River on Saturday, July 24, a marine 
disaster that rivals the Titanic catastrophe and 
surpasses that of the Lusitania occurred. The 
cause of the sinking of the Eastland, unlike the 
Titanic and Lusitania, was not due to any col- 
lision or external force. From the reports thus 
far published it is evident that pure negligence 
carried about 1500 women and children to death. 
From descriptions by eye-witnesses the ship, 
which was at the pier receiving passengers for 
an excursion, listed and the strain on the 
hawsers caused them to break and the ship 
turned turtle with 2480 persons on board. 

From the insurance point of view, aside from 
the human element in the horror, the interest 
lies largely in the facts which made such an 
occurrence possible. The losses of life and 
casualty insurance companies were undoubtedly 
small compared with events resulting in similar 
destruction, although there will probably be 
numerous claims under industrial policies. This 
is because of the nature of the ship’s passen- 
gers, who were chiefly of the laboring class. 


HISTORY OF THE EASTLAND 


The ship has had a checkered career on the 
Great Lakes, having had several mishaps on 
Lake Erie. At one time the Government in- 
spectors had allowed it to carry regularly only 
thirteen passengers, but 653 passengers could be 
carried in the excursion trade, provided the ship 
did not venture more than five miles from shore, 
or it could carry 2000 passengers if it remained 
in waters not deep enough to submerge it. 
Changes in the ship were made in 1906, after 
which it was allowed to carry 3000 passengers; 
in 1913 the carrying capacity was reduced by 
the inspectors to 2000 persons, with the speci- 
fication that it should not travel more than 
five miles from shore. The latest certificate, 
however, increased the passenger limit to 2500. 
No one seems to know by whose authority this 
increase of 500 passengers was allowed. 


HOW THE SHIP TURNED OVER 


The cause of the capsizing of the Eastland 
is said to have been due to the constructici 
of its hull, in part, and also to the fact that, 
in order to make a proper landing, a large part 
of the water ballast had been pumped out be- 
cause of shallow water. As the crowd climbed 
to the upper deck the ballast remaining in the 
ship is believed to have been insufficient to 
maintain the equilibrium, and the tragic turn- 
over occurred. The ship sank six minutes after 
capsizing. Investigations have been ordered by 
the Federal government in the effort to fix the 
responsibility definitely. 

At best the Eastland was a bad risk for 
marine underwriters, and, while no figures have 
yet been made public as to what the loss on the 
hull was, it is safe to say that it'was not very 
great. Undoubtedly the underwriters will re- 
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quire the floating of the steamer, which, if ac- 
complished, will mean almost total salvage. 


CARRIED OWN INSURANCE 

The employees of the Western Electric Com- 
pany, who comprised a large part of the attend- 
ance, were insured in the Western Electric 
Benevolent Fund and the Employees Mutual In- 
surance, which are conducted by the company 
for the benefit of employees. Insurance in 
these funds is based on the length of service. 
In case an employee has been in the company’s 
service for more than five years, but less than 
ten, his family is given six months’ salary. In 
case the employment extends over ten years a 
full year’s salary will be paid to the family 
with a limit of $2000. Less than one-third of 
the victims were employees of the company, 
however, and the majority of these had been 
employed less than five years and were, there- 
fore, not eligible to the benefits of the fund. 
In order to make provision for them-the com- 
pany has set aside a relief fund of $100,000. 


MARINE INSURANCE $150,000 
The marine insurance on the hull was $150,000, 
which will not be in any sense a total loss. The 
names of the companies carrying this insur- 
ance have not been disclosed. It is believed 
that the loss to underwriters will not exceed 
$50,000. 


Missouri State Life Insurance Company 


On Thursday, July 15, the Missouri State Life 
of St. Louis formally opened its new home office 
building at Fifteenth and Locust streets in that 
city. Addresses were made by H. W. Kiel, 
Mayor of St. Louis; Edward Hidden, president 
of the Business Men’s League; W. E. Bil- 
heimer, inspector of agencies for the Equitable 
Life of New York; Walter K. Chorn, actuary of 
the Missouri Insurance Department; Massey 
Wilson, president of the International Life, and 
W. H. McBride, secretary of the Central States 
Life of St. Louis. 

The building has been erected at a cost of 
$450,000 and is of white terra cotta, steel and 
reinforced concrete; metropolitan in_ style, 
seven stories, with basement, covering a lot 103 
feet on Locust and St. Charles streets and 115 
feet on Fifteenth street. Special attention was 
given to natural light and a cool-air system of 
ventilating. The ground floor is occupied by the 
mortgage loan department, city cashier, a tele- 
phone exchange equipped for fifty stations and 
security vault. 

The second floor is devoted exclusively to the 
city agency and is the largest salesroom of its 
kind in St. Louis. On the third floor is the actu- 
arial, new business, policy and medical depart- 
ments. 

The fourth floor contains the executive offices 
and policyholders’ room. 

The fifth floor has the offices of company 
cashier, auditing department, premium notice 
department, policy loan, death claim department 
and mailing department. 

The supply department, storage vaults and en- 
gine room are in the basement. There is a 
vacuum cleaner, two electric elevators, one be- 
ing automatic; refrigerating system, which dis- 
tills, sterilizes and pumps ice water to all parts 
of the building. All furniture is of quartered 
oak. A fine picture of the building appears else- 
where in this issue of THE SPECTATOR. 

The Missouri State Life was founded in 1892 
at Monroe, Mo., by President E. P. Melson, and 


64 


Thursday 


the home offices were removed to St. Louis in 
1898. He has been a potent factor ‘in the up- 
building of the company. Vice-President John 
G. Hoyt is a native of Michigan and has long 
been noted as a life insurance producer and 
handler of agents. In 1913 he effected an amal- 
gamation of the Hartford Life’s legal reserve 
business with the Missouri State and made a 
record in the transfer. by taking over all the 
business and the agency force without the 
slightest loss. Secretary T. F. Lawrence is a 
graduate of Yale and has been in life insurance 
for some sixteen years. Like the other officials, 
he is a man of ability and is doing his share in 
promoting the company’s welfare. Portraits of 
these three officials are given elsewhere. 

The semi-annual statement of the company, 
as of June 30, 1915, shows that it has passed the 
one hundred million mark in insuranee in 
force by making a gain in the six months of 
about eight million dollars. Its admitted as- 
sets increased over $730,000 and now amount to 
$11,243,073, while the excess guarantee fund, or 
surplus, ineluding dividends apportioned and 
capital, amounts to $2,285,709. The Missouri 
State, therefore, shows up in fine condition and 
is progressing rapidly, as shown by its semi- 
annual statement in another column. 


Northwestern Mutual Life Agency Meeting 

There were about 400 agents present last week 
at the thirty-ninth annual convention of the 
Association of Agents of the Northwestern 
Mutual Life at Milwaukee. George C. Markham. 
president of the company, delivered an address 
of welcome and talked about the growth of 
the company, which now has $1,402,902,465 in- 
surance in force. The assets, he said, had in- 
creased during the past year $16,121,212 and the 
amount of new insurance is $49,424,011. He 
then talked about the investments of the com- 
pany and the return they brought the policy- 
holders, to whom $12,947,143 was paid last year. 

After a response by C. W. Fielder of Buffalo, 
president of the association, the convention took 
up the routine business affairs and elected new 
members. Prizes were awarded for different 
contests by H. F. Norris, superintendent of 
agents. The convention closed with a banquet. 

The District and Special Agents Association 
elected the following officers: President, E. A. 
Austrain, Chicago; vice-president, J. J. Hughes, 
Council Bluffs, Iowa; second vice-president, 
W. K. Murphy, Milwaukee; secretary and 
treasurer, H. C. Coffeen, Chicago. 

The General Agents Association elected the 
following officers: President, P. T. Throop, 
Nashville, Tenn. (Mr. Throop enters his eight- 
eenth year as chief executive of the organi- 
zation); vice-president, Franklin Mann, Omaha, 
Neb.; secretary and treasurer, M. W. Mack, 
Cincinnati, Ohio; member of board of directors, 
W. F. McCaughey, Racine, Wis. 


More Information on Twisting 


There has been considerable comment in 
Chicago over the record of one of the men who 
has been very active in the promotion of the 
new organization of life insurance special 
agents, to oppose twisting and rebating. It is 
held that his own record in former life in- 
surance connections will not bear close 
scrutiny. Circular letters have also been pro- 
duced, written by him to various insurers, Ur8- 
ing the substitution of term insurance for theif 
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OFFICERS AND NEW HOME OFFICE BUILDING OF MISSOURI STATE LIFE INSURANCE 
COMPANY, ST. LOUIS, MO. 
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present policies. He writes that he is a life 
insurance adviser for some of the largest in- 
surers in Chicago, and places the insurance in 
whatever company is most suitable, which 
would seem to put him in the category of a 
broker. He also says that if information is 
desired about any other life insurance problem, 
especially about old insurance, he will be glad 
to furnish advice. This is looked upon as 
paving the way for possible twisting. 


WISCONSIN TAX BILL 


Governor Signs Albers Bill for Change in 
System of Life Insurance Taxation 


Governor Philipp has signed the Albers bill, 
passed by the Wisconsin Legislature, providing 
for a change in the system of taxing Wisconsin 
life insurance companies, under which home com- 
panies will be placed in a more equitable posi- 
tion with respect to competing foreign com- 
panies. In a memorandum issued by the Gov- 
ernor, he said the law was one of simple justice. 

In signing the bill, Governor Philipp said: 


I believe it to be a wise policy to promote 
home industries as much as possible, and in so 
far as life insurance companies are concerned 
there is a distinct advantage in promoting home 
companies, for the reason that they invest their 
funds largely in this State. The five new Wis- 
consin companies which are asking for this re- 
lief have the major portion of their funds in- 
vested in Wisconsin farm mortgages, which has 
a tendency to reduce the interest rate on such 
loans, and this tendency will grow as_ the 
amount of money which they hold for their 
policyholders increases. Furthermore, it is only 
fair and just that we treat our life insurance 
companies as fairly as we do those who are 
domiciled in other States, which are now col- 
lecting large amounts of premium in our State, 
upon which we are receiving no tax further than 
a mere nominal fee. 

STATE REVENUE IS REDUCED 

Bhis law will reduce the annual taxes of the 
companies organized in our State approximately 
$123,000 per year, as compared with the last an- 
nual payment. Under the new policy inaugu- 
rated by the present legislature with reference 
to insurance companies, the corporation which 
will return to the State will pay the State ap- 
proximately $50,000 annually. The increase of 
taxes on other items of the Northwestern Mu- 
tual Life and other domestic companies will be 
about $30,000. This will, for the first year of 
the operation of this law, mean a net loss of 
revenue of approximately $43,000. 

As 1 understand it, this change in the system 
of taxation of insurance companies has been rec- 
ommended by all Insurance Commissioners since 
1870, and some change looking to a reduction has 
been recommended by the tax commission. The 
State can ill afford to lose the revenue at this 
time. However, I believe this act to be simple 
justice for Wisconsin insurance companies, and 
I therefore approve it. 


Federal Life Appointments 

The Federal Life of Chicago has made the 
following appointments: W. J. Carlin, manager 
of the accident and health department at In- 
dianapolis; David L. Winter, district manager 
for the life and accident departments at Ft. 
Smith, Ark.; J. R. Cullen, district agent for 
both departments at Dublin, Ga.; W. R. 
Broaddus, district manager for both departments 
at Gumright, Okla., and C. C. Branch, district 
Manager at Lone Oak, Tex. 


Massachusetts Mutual Agency Association 
The Massachusetts Mutual Life agency meet- 
ing will be held at the home office on August 
20 and 21. The first day will be taken up 
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entirely with business and educational meetings, 
while the second day will be given over to an 
outing. President McClench, Vice-President 
William H. Sargeant and Actuary Charles H. 
Angell are scheduled for addresses. Mr. Sar- 
geant will talk on the company and Actuary 
Angell will have for his topic ‘‘The Merits of 
Joint Life and Individual Policies.” President 
McClench’s topic has not yet been announced. 


Funeral Benefit Company Organized 

L. G. Brian, former Secretary of the Insur- 
ance Board of Nebraska, has organized a new 
company, under the name of the Standard Re- 
serve Insurance Company. It will be on a 
stock basis and do a life insurance business 
with a policy limit of $100. Special attention 
will be given to the insurance of children, who, 
under six years of age, will be insured for the 
maximum of $30 to $48, which policies, after 
the age of six years is reached, become auto- 
matically $100 policies with no increase in pre- 
miums. It is distinctly a funeral benefit com- 
pany. The capital stock will be $10,000. 


Medical Section Will Not Meet With 


American Life Convention 

The proceedings of the fifth mid-year meet- 
ing of the medical section of the American Life 
Convention, held at French Lick, Ind., March 
3, 4 and 5, have been printed and distributed. 
The volume is the largest ever turned out by 
the Medical Section. 

Hereafter the annual meeting of the Medical 
Section will be held in February or March, as 
the joint annual meeting of the Section with 
the body of the organization has been discon- 
tinued. There will be no meeting of the Med- 
ical Section at Monterey this year. 


Great Southern Life Annual Meeting 

About sixty stockholders of the Great South- 
ern Life met in the home offices of the com- 
pany in Birmingham for their annual meeting 
last week. They re-elected the entire board of 
directors, who in turn re-elected the old officers 
for another year. The annual report of Presi- 
dent E. R. McDavid showed that the company 
had made excellent progress during the fiscal 
year, notwithstanding the general adverse con- 
ditions. The assets increased $78,000 and the 
total is now up to $528,500. The amount of legal 
reserve increased $83,000 and is now $297,000. 


Premium Rates Ruling in Texas 

The ‘recommendation’ made by Insurance 
Commissioner Patterson to the cashiers of 
Texas banks, regarding the discounting of notes 
endorsed by agents who have accepted them for 
the payment of life insurance premiums, will be 
kept in force, according to Deputy Commis- 
sioner Cassett. Commissioner Patterson’s rea- 
son for taking the attitude he has is, he says, 
because there have been too many losses on 
bad paper. 

—The Farmers National Life of Chicago recently 
announced the appointment of Harry J. Smith as dis- 
trict agency manager in Western Indiana and Illinois, 
with headquarters at La Fayette. Bert E. Chatten has 
been made district agency manager for Western IlIli- 
nois, with headquarters at Quincy, III. 
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NATIONAL CAPITAL LIFE 





New Company Having $1,000,000 
Capital is in Trouble 





OFFICIAL CHANGES ARE RESENTED 





Many Changes in Officers and Directorate Since 
Organization—Report by Superintendent Nesbit 


An investigation is now being made into the 
affairs of the National Capital Life of Washing- 
ton, following the presentation to the District 
Commissioners of a report by Superintendent of 
Insurance Nesbit. The company was organized 
in November, 1914, and during the short time 
it has been in existence has had four presi- 
dents and many changes in the personnel of its 
board of directors. A meeting of the stock- 
holders was recently held at the call of Superin- 
tendent Nesbit, at which he read extracts from 
his report on the company. In the colloquy 
which followed, Mr. Nesbit advised that all 
money subscribed for stock since April 23, 1915, 
should be returned to the subscribers. A com- 
mittee was appointed to consider and take ac- 
tion upon the Superintendent’s report, com- 
posed of the following stockholders: J. Frank 
Allee, former Senator from Delaware; W. N. 
Cooper of Salisbury, Md.; H. L. Smith, of War- 
renton, Va.; W. G. Gardiner and Dr. Clarence 
Weaver of Washington. 

No further action will be taken in the imme- 
diate future by the Insurance Department so 
long as no additional stock is sold before the 
company’s affairs are readjusted, according to 
an announcement of the Superintendent. Stock 
sales, said Mr. Nesbit, were stopped on order of 
the Department, June 19. 


CAPITALIZED WITH $1,000,000 
Part of the Superintendent’s report, as read 
at the meeting, is as follows: 


This company filed its articles of incorpora- 
tion November 7, 1914. They provided for $25,- 
000 capital stock, par value of each share $10; 
to be increased from time to time to a capital 
stock of not more than $1,000,000. 

Also, that ‘‘There shall be not less than five 
nor more than fifteen trustees or directors of 
said company, and the number of trustees who 
shall manage the concerns of the company for 
the four years is five. 

The company in November, 1914, authorized the 
sale of its stock at the price of $20 per share. 
For each share $10 was to become part of the 
permanent capital stock; $5 was to become part 
of the permanent surplus of the company, and 
$5 per share was to be paid for organization 
expenses of every kind and description. Un- 
der this the company operated from early in 
November, 1914, until practically May 1, 1915, 
and secured approximately 113 subscriptions on 
this subscription agreement. 

On Friday, April 23, 1915, a meeting was held, 
the minutes of which cover twenty-six pages. 
An examination of these pages shows resolu- 
tions, contracts and agreements which are little 
less than astounding. 


STOCK SELLING CONTRACT CHANGED 


The original contract for selling stock, with 
C. W. Walker, was canceled and a new contract 
made with R. W. Power, in which the com- 
pany agrees to sell him or his nominees or as- 
signs all the unsold stock of the company, not 
exceeding $1,000,000, par value at $12 per share, 
the company to receive and accept individual 
signed subscriptions to said shares of the cap- 
ital stock in such numbers and to such amounts 
as may be tendered to it by said party, his 
nominees, or assigns, from time to time, accom- 
panied by a deposit of $2 per share. 

It was further agreed that, should any condi- 
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tion or contingency arise whereby the directors 
of the company should deem it advisable or de- 
sirable to abrogate the same, there shall be paid 
to the said party of the second part, his nomi- 
nees or assigns, the sum of $75,000 liquidated 
damages. 


SSTABLISHED STOCK SALES AGENCY 

This contract was assigned to the National 
Capital Life Agency, incorporated. This agency 
has chosen a name so similar to the National 
Capital Life Insurance Company as to readily 
lead the uninformed person solicited to assume 
their close relationship, if not their identity. 
The agency, however, is incorporated under the 
laws of Delaware, with a total authorized cap- 
ital stock of $3000 and $1000 set out as the 
amount of capital stock with which it com- 
menced business. 

It was also provided that there should be 
created a board of governors of the company 
limited to 200 members, which should represent 
the stockholders and govern and control the 
policy of the company, and contracts were 
printed providing that persons to whom they 
were offered should be appointed to the board 
on purchasing blocks of stock. Similar pro- 
vision was made for a board of legal advisers 
and a board of medical advisers, each board to 
comprise 200 members. 


Company Tidings 

—The Detroit Life of Detroit, Mich., reports that 
the total new business written during the first six 
months of this year is $2,374,647. 

The Interstate Business Mens Accident of Des 
Moines is expecting to enter the life insurance field 
under the new Iowa law, which permits organizations 
of that kind to become legal-reserve life companies. 

The Volunteer State Life has proposed to mem- 
bers of the Rotary Club that it will erect a ten-story 
building in Chattanooga on the condition that $1,000,- 
(WW life insurance in the city of Chattanooga is secured 
for the company. 

—The New England Mutual Life of Boston has be- 
gun the publication of an agency journal under the 
title New England Pilot. The paper is neatly made 
up typographically and contains much matter of in- 
terest and help to the company’s agents. 

The Equitable Life of Lowa, of Des Moines, has 
made great progress during the last six months in its 
effort to reach the $100,000,000 class. The net gain of 
insurance in force during the first six months has 
been $5,661,231, which brings the total insurance in 
force on July 1 up to $92,065,443. 


The New York Life paid to policyholders and 
beneficiaries on death claims, cash values, dividends 
and annuities, $19,967,970 during the months of April, 
May and June. Death claims numbered 2541, with 
benefits of $8,009,536, and all other payments, num- 
bered 21,329, to the amount of $11,958,483. 


—The record of production by the Home Life of 
America, of Philadelphia, for the first six months of 
1915 indicates a gain in placed and paid-for business 
over the same period of last year amounting to ap- 
proximately $200,000. The total amount of insurance 
placed and paid for the first six months of 1914 was 
$2,357,659, as against $2,560,671 for 1915. 


The Standard Life of Atlanta has issued its year 
book, which is well made up. Photographs of the 
officers, home-office organization and the directors 
are included in the pages. A history of the company 
is a leading feature. This company writes negroes 
and is operated by negroes. Heman E. Perry is presi- 
dent, and to him is largely due the success of the in- 
stitution. Its statement as of June 30 showed assets 
of $140,999, capital of $100,000 and surplus as to policy- 
holders of $108,833. 


The Farmers National Life of Chicago reports that 
the business issued during the second quarter of 1915, 
April, May and June, was fifty-nine per cent greater 
than that issued during the corresponding period of 
last year. The cost per $1000 of getting this new 
business was seventy-seven per cent of the cost during 
the second quarter of 1914. The average age of the 
policyholders in this company is now twenty-nine 
years. This is indeed a commendable showing and re- 
flects credit upon the management. 
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INSURANCE CENSUS 


Tabulation of Agents and Employees 
Engaged in the Business Made by 
World’s Insurance Congress 





MORE THAN 400,000 AGENTS LICENSED 


Texas Leads All States with 40,000 Agents— 
About 2,000,000 Persons Employed 

An estimated total of 409,698 licensed insur- 
ance agents in the United States and Canada 
has been compiled by the commission in charge 
of the World’s Insurance Congress Events of 
the Panama-Pacific International Exposition 
from data furnished by the Insurance Commis- 
sioners of the various States. 

More than usual interest attaches to this 
compilation, since it is probably the first time 
that any serious attempt has been made to 
arrive at an accurate estimate of the number 
of licensed agents. All lines of business are 
included in the compilation, particularly since 
in a great majority of the States the Commis- 
sioners listed the total number of agents 
licensed without designating between the fire, 
life and miscellaneous lines. 

Many of the reports obtained by the Com- 
mission are very indefinite, and give only the 
total number of licenses issued. Many agents, 
of course, represent more than one company, 
this being especially true with regard to local 
fire insurance agents. For that reason, and in 
an effort to make the estimate conservative and 
just, the totals in such cases have been cut in 
half, except in the event that the figures fur- 
nished by the State were definite as to the exact 
number of agents licensed and in the number of 
licenses issued. The great total shown of 
409,698, it should be remembered, does not cover 
home office officials, adjusters, medical exami- 
ners, clerks, stenographers, other members of 
office force or those connected with fraternal 
organizations. Estimating these loosely, it can 
safely be stated that approximately 2,000,000 
individuals derive their livelihood, directly or 
indirectly, from the insurance business in the 
United States and Canada. 

The Congress census gives the list of agents 
by States and Territories in detail. Texas leads 
with 80,000 licenses issued, covering 40,000 
agents. 


Iowa Life Insurance in 1914 


State Insurance Commissioner Emory H. Eng- 
lish of Iowa has issued his life insurance re- 
port for the year 1914. The report shows 107 
insurance companies and organizations doing 
business in the State, with securities on file of 
$62,789,643. The State derived from these a 
net income of $546,878, of which $465,243 repre- 
sented tax collections and $81,636 represented 
fees. The total was an increase over the pre- 
ceding year of $79,045 in receipts. 


Life Notes 
—Charles W. Garner, agent at New York for the 
Equitable Life of New York, died last week at New- 
port, R. I., where he had been spending the summer, 
at the age of fifty-nine. 
—The treasurer of the Province of Quebec has 
issued a summary report of the annual statements of 
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the mutual benefit and charitable 
operating in that province. 


associations 


—James Gaylord Lowrey of the Sheafer & Lowrey, 
Pottsville, Pa., agency of the New England Mutual 
Life of Boston, has completed fifty years of con- 
tinuous service for his company. 

—An examination of the Peoples Life of Frankfort, 
Ind., has been completed by the Indiana Insurance 
Department. The report showed assets of $553,088, 
capital of $100,000 and net surplus of $36,400. 

—W. Nelson Edelsten, superintendent of the South- 
ern States for the Equitable Life of New York, will 
relinquish the duties of that office on August 1 and 
become special representative of the company in the 
metropolitan district. 

—Willard E. King, superintendent of agents for the 
Security Life of Chicago, has resigned that position 
to join the Grange Life of Lansing as agency man- 
ager. The Grange Life has been writing business 
since March and is making good progress. 

—At the convention of the Catholic Relief and 
Beneficiary Association at Buffalo last week it was 
decided to increase the rates about forty-three per 
cent. The organization has adopted rates which are 
in accord with the National Fraternal Congress. 

—Miss Kate Alexander of Paris, Ky., has qualified 
as one of the agents to whom a trip to the Panama- 
Pacific International Exposition will be given by the 
Union Central Life of Cincinnati. Miss Alexander 
has written $156,500 paid-for business thus far this 
year. It is thought that about 120 agents will qualify 
for the trip. 

—L. K. St. Clair, general agent of the Equitable 
Life of Iowa at Pittsburg, Pa., has taken into part- 
nership W. N. Golden of the same city. Mr. Golden 
goes to the Equitable from the Phoenix Mutual, and 
his association with Mr. St. Clair will undoubtedly 
bring about a million-dollar agency for the Equitable 
in Western Pennsylvania. 

—The city council of Windsor, Ont., has decided to 
insure all married and single men leaving dependents 
who volunteer for service in the armies at the front. 
Married men will be insured for $1000 and single men 
for $500. Married men having three or more children 
will be insured for $500 extra. An appropriation of 
$8000 will be voted to cover the premiums on the first 
and second contingents. 

—Quite a close contest exists between the Des 
Moines, or home-office general agency of the Equi- 
table Life of Iowa, and the Chicago general agency, 
the two leading agencies of the company, ‘The record 
for the first half of 1915 shows Des Moines slightly in 
the lead, but the distance between the two contenders 
is very slight. Both agencies predict a production for 
1915 of more than $1,000,000. 


INDUSTRIAL 
METROPOLITAN LIFE. ACTIVITIES 


Twelve More Cities in the West to be 
Surveyed 

The agents of the Metropolitan Life, who have 
so successfully conducted several unemployment 
surveys in the East, are engaged at present in 
a canvass of the unemployed in the important 
cities on the Pacific Coast. The cities to be sur- 
veyed are: San Francisco, Oakland, Sacra- 
mento, Los Angeles, San Diego, Seattle, Ta- 
coma, Portland, Salt Lake City, Ogden and 
Butte. The feature of the World’s Fair at Sal 
Francisco will be interesting, as undoubtedly 
many unemployed persons migrated to that city 
in the hope of finding work. 











LEADING AGENTS FOR THE HALF YEAR 

With the first six months of the year out of 
the way the agents, superintendents and assist- 
ants are now looking toward the goal at the 
end of the homeward stretch. The leaders i? 
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the agency forces for the first half year are as 
follows: 

C. V. Shea, North Bay, led the Great North- 
ern territory; Z. T. Miller, Jr., Piedmont, the 
Southern; R. P. Housel, Trenton, the Metro- 
politan; R. O. Hardin, Knoxville, the South- 
western; J. W. Polk, Paducah, the Big Four, and 
J. W. Carroll of St. Johnsbury, the New Eng- 
land; S. A. Beauchamp, Calumet, stood first in 
the Great Western and Carmine Pizza, Norris- 
town, Keystone territory. 

Agents unattached: B. B. Anderson, Fox- 
croft; S. B. Fuller, Hamilton; F. P. lIerardi, 
Manhattan; J. R. Caldwell, Montgomery; R. P. 
Gilmore, Indianapolis; A. C. Rodocker, Rock- 
ford; W. L. Bates of Memphis and Adam 
Hedrick, Erie. 


Prudential Leaders for Six Months 


The leading superintendencies, agency organ- 
izers, assistancies and independent agents in or- 
dinary production for the first six months of 
this year are as follows: Superintendencies— 
J. Baker, New York, 10; J. S. Kendall, Chicago 
1; W. H. Joyce, Buffalo 1. Agency organizers— 
I. C. Furlong, San Diego, Cal.; F. W. Clayton, 
Fort William; J. W. Ferguson, Sioux City, Ia. 
Assistancies—J. H. Hemme, Kansas City, Kans.; 
J. E. Wyman, Brooklyn, 12; E. G. Perkins, 
Wheeling. Independent agents—C. W. Jaissle, 
Chicago 1; H. L. Schlanger, Jamaica; J. T. 
Hartnett, Brooklyn, 5. 

The three agency leaders in ordinary are N. 
Schweiger, Middletown; S. Fischman, Yonkers, 
and M. M. Amy, Easton. 

Sixteen superintendencies secured their indus- 
trial allotment for the year on dates prior to 
due date. The first one to secure the full allot- 
ment, or an excess over the year’s allotment, 
was C. G. McAron of Hartford, Conn., who 
passed the amount allotted to him on April 26. 
Only one superintendency has passed the allot- 
ment for ordinary business so far this year, and 
that is J. Baker, New York 10, who broke his 
record on June 28. 


Banquets Prove Successful 

Manager Hoge, of the North Philadelphia of- 
fice of the Colonial Life of Jersey City, recently 
gave a banquet to his staff of producers as a 
tribute to the good work done during the first 
six months of the year. The record made thus far 
was the best ever in any semi-annual period in 
the history of the office. Manager Hoge inter- 
spersed the courses of the dinner with speeches 
and introduced a number of parodies on popular 
songs, all of his own composition. Assistant 
Brogan, in an address, challenged the entire 
assistancy force for the remainder of the year 
on the following points: increase, collections 
and reduction of arrears. G. Miller is the agency 
leader of the office and holds the best record of 
all Philadelphia. 


Changes in the Colonial Life 

The following appointments have been an- 
nounced by the Colonial Life of Jersey City: F. 
H. Stires, manager, Elizabeth; T. J. O’Sullivan, 
manager, Jersey City; Jacob Ayen, assistant 
manager, North Philadelphia; J. R. Campbell, 
assistant manager, North Philadelphia; H. H. 
Henry, manager, Allentown; R. J. Drake, man- 
ager, West Philadelphia; T. P. Higgins, trans- 
ferred from Millville to Chester; E. J. Kelly, 
assistant manager, Millville; F. Sinda, assistant 
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manager, West Philadelphia; S. Schur, assist- 
ant manager, Trenton; J. Thomas, assistant 
manager, Allentown; E. Mede, transferred from 
Trenton to Perth Amboy. 


Soliciting Wealthy Men 


A hint to the industrial agent on soliciting 
ordinary business is given in The Echo, in part, 
as follows: 

Get out of your head the idea that you must 
not solicit men of means. They are the strong- 
est advocates of life insurance. They have the 
money to pay the premiums. They are used to 
thinking in big figures. If approached and han- 
dled properly you will get their applications for 
$5000 and $10,000 policies easier than you can 
get applications for $500 and $1000 policies on 
men of smaller calibre. Don’t shut your eyes 
to the opportunities that lie right at your feet. 
Seize these golden opportunities, get after them 
and the reward will be yours. 


Agent Arrested in New Jersey 


William H. Osmun, formerly an agent of the 
Colonial Life of Jersey City, operating in Lam- 
bertville, N. J., and who was recently tried be- 
fore a jury and found guilty on five counts for 
uttering forged insurance applications, was sen- 
tenced by Judge Marshall of Trenton to pay a 
heavy fine and costs last week. 

Osmun was charged with writing a number of 
applications for industrial insurance on the 
lives of residents of his community without the 
knowledge or consent of such individuals and 
forging their signatures to the applications. 


Recent Changes in the Home Life of 
Philadelphia 


The Home Life of Philadelphia has announced 
the following changes in the field: Harry Mor- 
lock of the Eastern Pennsylvania district has 
been promoted to a supervisory position; D. K. 
Mothersbaugh has been made resident agent of 
Williamsport, succeeding A. W. Tietbohl, re- 
signed; E. H. Wallace made assistant superin- 
tendent at Hazelton, succeeding E. W. Starr; W. 
F. Mellerick, made assistant superintendent at 
Wilmington, succeeding E. H. Wallace, trans- 
ferred to Hazelton. 


British and Canadian War Claims Paid 


Up to the end of June, 1915, British life insur- 
ance companies paid death claims arising from 
the war on 1198 policies, totaling £16,706 17s. 0d..,- 
distributed as follows: 


Number Amount 


PAUEE Tic ccoveiwcuticcecatoevsuecwenme 937 £12,024 9 6 
PONE. ccccnccevdectduvccetssasneneunes 243 4,468 2 0 
GRWIO, dvocestigaunecccdseeracannan 18 21456 


Canadian companies report losses due to the 
9 rr 


war up to June 1 at a total of $592,555, of which 
the Canadian Life has paid $123,000, 


Public Savings Men Have Outing 

The employees of the Public Savings of In- 
dianapolis in the Kokomo district held a most 
successul outing on July 10. Superintendent 
L. D. Pentecost and his staff from Logansport 
were guests. Supervisor Leo Head, Secretary- 
Treasurer Charles W. Folz and Manager Ben- 
son (of the publication department) represented 
the home office. A meeting was held in the 
morning, at which short talks were made by 
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all in attendance. The afternoon was devoted 
to athletics and outdoor games. 


Agents Appointed by American National 
The American National of Galveston reports 
that Ardmore (Okla.), Athens (Ga.), and Bon- 
ham, Texas, were the leaders in the honor roll 
for June. The company also reports the follow- 
ing additions to the staff of producers: Egan, 
Pugh & Pugh, Alva Bower, Robt. L. McLaren. 
John B. Crowell, R. T. Fawcett, John E. Harris, 
yeo. S. Heyer, W. C. Martiniere, John A. Shan- 
non, A. J. Smith, E. R. Spade, Wm. Wither- 
spoon. 


Big Payments by Prudential 

The Prudential of Newark has paid $12,893,- 
614 in death claims during the first six months 
of this year. The total death claims paid by the 
company since its organization amount to $264,- 
604,872, and the total payments to policyholders 
since the company’s organization to July 1, 
1915, are $359,236,234. 


Industrial Notes 

—George A. Rudolph has been made superintendent 
at Plainfield, N. J., for the Prudential of Newark. 
Hle was formerly assistant at Woodbury, N. J. 

The Public Savings of Indianapolis has had a re- 
markable experience this year, showing a gain of 
$3,000,000 in insurance in force, which is as much as 
the gain for the entire year of 1914. 

—The Home Life of Philadelphia is about ready to 
transform all its monthly premium business to a 
weekly basis. The agents and superintendents in the 
old monthly premium districts have been warned re- 
garding the importance of collections and lapses. 

—William L. Blankerbuehler of Cincinnati has been 
appointed superintendent of the Metropolitan Life at 
Lawrenceburg, Ind., after seven years in the local 
office, under Superintendent A. F. Sommers, during 
most of which time he was assistant superintendent. 

The three superintendencies of the Home Life of 
Philadelphia which lead in ordinary production thus 
far this year are Dover, Del.; Wilkesbarre, Pa., and 
Allentown, Pa. Hl. O’Malley, Wilkesbarre; G. W. 
Robinson and John Middleton, both of Dover, are the 
three assistant superintendents who lead in ordinary 
production thus far. 


CASUALTY, SURETY & 
MISCELLANEOUS 


WANT ACCIDENT GROUPS 
STANDARDIZED 


Conference at Columbus Discusses Problem 


A meeting of the Committee on Statistics and 
Compensation Cost of the National Association 
of Industrial Accident Boards and Commissions 
was held in Columbus, Ohio, last week. The 
conference continued three days and related to 
the establishment of a system to standardize 
the grouping of industrial accidents and their 
causes, so that the accident experience of the 
various States may be used by any of them. 
Those who attended were E. H. Downey, chief 
statistician of the Wisconsin Industrial Com- 
mission; Charles Verrill, representing Robert 
K. Orr, manager of the Michigan accident fund; 
W. N. Magoun, chief of the Massachusetts In- 
surance Department; H. E. Ryan, associate 
actuary of the Ohio Industrial Commission; 
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Leon Hatch, statistician of the New York In- 
dustrial Commission, and I. N. Rubinow, presi- 
dent of the Actuarial and Statistical Society of 
New York. 


Several Speakers Announced 

The programme and arrangements committee 
of the International Association of Casualty 
and Surety Underwriters are making rapid 
progress with the events of the annual meet- 
ing at Detroit on August 24-27. Among the 
speakers will be Charles G. Dawes, president 
of the Central Trust of Illinois; James V. 
Barry, former Insurance Commissioner of Michi- 
gan, now assistant secretary of the Metropol- 
itan Life, and W. S. Diggs, president of the In- 
surance Federation of Ohio, 

Mr. Diggs will speak on the subject of State 
Insurance Federations, and Mr. Barry has for 
his subject ‘‘Taxation of Insurance Companies.” 

Other features of the programme will be an 
address of welcome by Governor Ferris of 
Michigan. John T. Winship, Commissioner of 
Insurance in Michigan, and Mayor Oscar B. 
Marx of Detroit have also signified their willing- 
ness to speak. William Bro Smith, counsel for 
the Travelers of Hartford, and Walter C. 
Faxon, vice-president of the AStna Life of Hart- 
ford, are also scheduled to speak. 


Loyal Protective of Boston Examined 

The Loyal Protective Insurance Company of 
Boston has been examined by the Massachusetts 
Insurance Department and the report of the ex- 
amination showing its condition as of June 30 
has been filed. The company, which does an ac- 
cident and health business, had a total income 
for the first six months of 1915 of $313,901, of 
which $282,417 was in net premiums. Total dis- 
bursements were $323,114, of which $179,911 rep- 
resents the net amount paid for losses. Gross 
assets at $456,197. Total liabilities of $206,011 
include unpaid claims of $94,480 and unearned 
premiums of $99,161. The company has a cap- 
ital stock of $100,000 and net surplus of $150,- 
186. For the six months ending June 30 the 
company made a total gain of $25,498 and a net 
increase of $9748 in surplus. The company had 
41,940 policyholders on June 30. 





London and Lancashire Indemnity Licensed 
in Many States 


The London and Lancashire Indemnity of New 
York has been licensed in the following States: 
New York, New Jersey, Connecticut, Massachu- 
setts, Maryland, New Hampshire, Rhode Island, 
Pennsylvania, Maine, Michigan, Wisconsin, Min- 
nesota, Indiana, Illinois, Ohio, Missouri, Okla- 
homa, Nebraska, Iowa, North and South Da- 
kota, Washington, Utah and New Mexico. Ap- 
plications for licenses have been made in Cali- 
fornia, Oregon, Idaho, Colorado and Hawaii. 


National Surety Has Outing 

The employees of the National Surety and the 
agents in New York and the nearby towns and 
cities attended an outing at Asbury Park, N. J., 
on Saturday. More than 500 left on the Sandy 
Hook boat early in the morning. At the popular 
resort athletic games were entered by many in 
attendance. A dinner was held at the Hotel 
Plaza, Asbury Park, and the guests returned 
by special boat in the evening. 
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FEDERATION EXECUTIVES 


Important Committees Appointed by 
Chairman Diggs 








WILL MEET AT DETROIT, AUGUST 24-27 





Will Confer with Committees from Casualty 
and Surety Organizations 

The National Council of Insurance Federa- 
tion Executives adjourned in Chicago on May 26 
to convene in Detroit during the joint session 
of the National Association of Casualty and 
Surety Agents and the International Association 
of Casualty and Surety Underwriters, to be in 
session from August 24-27, inclusive. Mean- 
time a concrete plan is to be worked out by 
certain committees, and the joint convention will 
be asked to act on the recommendations em- 
bodied in their reports. 

Chairman Diggs of the National Council has 
appointed the following important committees: 
STANDARDIZATION COMMITTEE 
Fred L. Gray, Minneapolis, chairman, repre- 
senting the casualty interests; C. J. Kehoe, St. 
Louis, representing fire insurance interests; 
Russel T. Byers, Indianapolis, representing life 
insurance interests; Mark T. McKee, Detroit, 
representing fraternal interests, who is also sec- 

retary and treasurer of the Council. 


EXTENSION COMMITTEE 


Geo. D. Webb of Conkling, Price & Webb, 
Chicago, chairman, representing casualty inter- 
ests; J. K. Livingston, Detroit, president of the 
Insurance Federation of Michigan and former 
president of the Michigan State Fire Agents 
Organization, representing fire insurance in- 
terests; Senator Jameson of Des Moines, presi- 
dent of the Insurance Federation of Iowa, and 
is also president of the Western Life of Des 
Moines, representing life insurance interests. 

The National Congress of America will have 
its annua] session in Minneapolis during August, 
and will no doubt be asked to name someone 
to represent that organization on the extension 
committee. 


Small Change in Reinsurance Treaty 

A slight change has been made in the form of 
reinsurance agreement between the New Eng- 
land Casualty and the Equitable Surety, so as 
to conform to the wishes of Superintendent Re- 
velle of Missouri. By this change, when the as- 
sets are liquidated, the New England Equita- 
ble Insurance Company will assume primary lia- 
bility on all claims arising under the outstand- 
ing bonds of the Equitable. This makes pos- 
sible a speedier liquidation of the capital, which 
otherwise must be held intact until all bonds 
had expired. 

Fail to Namz Manager of New Bureau 

Practically all of the companies engaged in 
the workmen’s compensation business in Massa- 
chusetts were represented at the meeting held 
in the State House last Monday to vote upon a 
manager for the new rating and inspection bu- 
reau. It is understood that there were four 
candidates: Deputy Commissioner L. G. 
Hodgkins and W. N. Magoun, who has had 
charge of compensation matters, both hailing 
from the Insurance Department; State Actuary 
Montgomery, who was one of the three commis- 
sioners appointed by Governor Walsh to investi- 
gate compensation matters in Massachusetts, 
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and Samuel Davis, registrar of the present or- 
ganization, maintained by the companies. 

The committee of the companies appointed to 
make nomination named Deputy Commissioner 
Hodgkins, but the names of Magoun and Davis 
were submitted from the floor. After a number 
of ballots no candidate was selected, since the 
by-laws demand a unanimous choice. The by- 
laws also stipulate that the choice is subject 
to the veto of the Insurance Commissioner. 


Southern Casualty and Surety Conference 

Commissioner F. H. McMaster of South Caro- 
lina has accepted an invitation to address the 
annual meeting of the Southern Casualty and 
Surety Conference at Asheville, N. C., on Sep- 
tember 2 and 3. President Langley will talk on 
the subject of inadequate laws for regulating 
the organization of new companies in the South. 
Applications for membership in the association 
have been made by the Gulf and Atlantic of 
Columbia, Peoples Mutual Benefit of Washing- 
ton, Commercial National of Washington and 
the Continental Life of Washington. 


Health and Accident Underwriters Make 


Some Announcements 

While the entire programme of the annual 
meeting of the Health and Accident Under- 
writers Conference is not yet complete, it is 
well under way and the following events of the 
four-day convention, from August 17-20, includ- 
ing the mutual section (August 17), have been 
announced by President Shorts: 


Address of welcome—Rufus M. Potts, Insur- 
ance Superintendent of Illinois. 

“Needed Legislation With Regard to Agents,” 
ri 4 Craig, president National Life and Acci- 
dent. 

—- Webster, editor ‘“‘Insurance 
ress.’’ 

“An Iridescent Dream,” H. B. Hawley, pres- 
ident Great Western Accident. 

“Organization for Defense,’?’ Mark T. McKee, 
secretary Insurance Federation of Michigan. 

“Accident and Health Insurance’s Importance 
to Society,” George A. Gilbert, president Na- 
tional Association of Casualty and Surety 
Agents. 

“Relationship of Osteopathy to Disability In- 
surance,’ Dr. Edwin J. Elton, secretary Na- 
tional Association of State Secretaries of Osteo- 
paths, Milwaukee. 

“Twisting,” E. O. Howell, assistant United 
States manager General Accident. 

“Part-Time Agents,” R. C. Carrick, vice-presi- 
dent Peerless Casualty. 

“Reinstatements,” A. F. Cullin, United States 
manager Pacific Mutual Life. 

“Agency Advertising,’ E. C. Budlong, second 
vice-president Bankers Accident. 

“The Advisability of Having a Uniform Clas- 
sification Manual,” E. C. Folsom, president Pio- 
neer Insurance Company. 

“Premium Collections,” C, W. Ray, secretary 
Hoosier Casualty. 


Prudential Casualty Appointment 


The Prudential Casualty Company has given 
C. B. Knox of Kansas City an exclusive general 
agency there for the commercial accident and 
health department. Mr. Knox has been con- 
nected with the company for the past three 
months, and his promotion comes as a result of 
his satisfactory production of business during 
that time. This appointment in no way affects 
the general agency of Baird & Huselton, who 
will continue in this capacity for all casualty 
lines written by the Prudential except accident 
and health, nor does it affect in any way the 
Southwestern industrial accident and health 
department, which has been established for 
some time, and which is in charge of J. C. Mc- 
Cormick, resident manager, who is making 
splendid progress building up a large volume of 
business in his territory. 
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July 29, 1915 


STATE COMPENSATION 


New York Attorney-General Holds 
Fund Policyholders Not Liable 


for Assessments 


BILL INTRODUCED IN ALABAMA 





Connecticut Commissioners Call Attention to 
Recent Changes—Other Items 


Attorney-General Woodbury of New York has 
handed down an opinion on the legal liability to 
assessments of employers insuring in the State 
fund. The opinion of the Attorney-General is 
to the effect that employers who have paid pre- 
miums into the State Insurance Fund are not 
liable for further assessments. 

A resolution was recently adopted by the 
Workmens Compensation Commission, to the ef- 
fect that its judgment was that it has no au- 
thority to levy an assessment on the policy- 
holders. 

Attorney-General Woodbury upholds’ the 
Commission in his opinion that there is noth- 
ing in the statute which gives authority to the 
Commission to assess any policyholders for any 
amount in excess of the premium paid. 

The opinion, in part, is as follows: 


I do not believe that it can be said that the 
legislature has provided for the levying of an 
assessment on policyholders in the State fund, 
when we find that the only mention made of it 
is in a section permitting an employer at the 
expiration of his policy to take out one of the 
other recognized forms. of insurance. It may be 
that this provision in section 100, dealing with 
assessments, was placed in that section with the 
expectation that machinery would be provided 
elsewhere for the levying of such an assess- 
ment or that at the time it was inserted there 
was actually in the bill being drafted a suitable 
provision for the levying of such an assessment 
which was subsequently removed. 

If the statute had somewhere expressly 
granted to the Commission the power to levy 
an assessment for the benefit of the State fund, 
instead of incidentally referring to it as an ex- 
isting power, then the provisions of section 67 
authorizing the Commission to make rules to 
carry into effect the provisions of this chapter 
could be applied. I believe the courts would be 
reluctant to approve of a delegation of legisla- 
tive power to the Commission to determine not 
only the machinery for the levy of the assess- 
ment, but the limitations of the assessment it- 
self, where no such assessment was directly 
authorized. 


CONNECTICUT LAW CHANGES 


The Connecticut Compensation Commission 
recently issued a statement calling attention to 
the changes made in the law at the last ses- 
sion of the legislature. The changes in liabil- 
ity of the employer are especially noted and at- 
tention of employers to necessary changes in 
policies resulting therefrom should be ascer- 
tained, to insure full coverage. 


ALABAMA BILL INTRODUCED 


A bill has been introduced into the Alabama 
Legislature providing for workmen’s compensa- 
tion. The bill proposes to create a compensa- 
tion commissioner to be appointed by the Gov- 
ernor for a term of four years from November 
1, next. The proposed act provides that 
the employer shall furnish medical aid and 
hospital expense for a period of thirty days 
following the injury. For death within one year 


from the injury the employer shall pay a weekly 
compensation of fifty per cent of the average 
weekly wages, not to exceed ten dollars a week 
compensation, 

Other features of the bill provide for the pay- 
ment to the widow of fifty per cent of the aver- 
age weekly wages of the workman until death 
or remarriage, not to exceed a period of three 
hundred weeks; to a dependent child, or chil- 
dren, fifty per cent, to be divided equally among 
them until they reach the age of eighteen, and 
to a child incapable of support, fifty per cent, 
for a period not to exceed three hundred weeks. 
It is generally believed that the bill will be 
amended in some respects, but will in all prob- 
ability pass. 


OKLAHOMA RULES OF ADMINISTRATION 

Rules and regulations which will govern the 
Oklahoma State Industrial Commission in ad- 
ministration of the new workman’s compensa- 
tion law, effective September 1, have just been 
completed and contain the outstanding feature 
of informality, which, the Commission declares, 
it will insist upon in the conduct of its hear- 
ings. A judicial nature has been conferred on 
the Commission, but one rule provides that no 
Commissioner nor the Commission shall be 
bound by rules of evidence or procedure in con- 
ducting hearings. 


AWAIT OHIO COMMISSION DECISION 


Casualty men are awaiting with much inter- 
est the outcome of the hearing at Columbus be- 
fore the State Industrial Commission, for the 
purpose of determining whether under the rules 
of the Commission liability companies shall be 
allowed to sell workmen’s compensation policies 
to business concerns coming under the Ohio act. 
It has been heretofore held by the Commission 
that this cannot be done, but the question has 
been strongly presented to the Commission on a 
complaint of the A®tna Life, which claims the 
right to write such insurance. It is possible 
that a test case may be arranged to get a deci- 
sion on the matter by the supreme court, as it 
depends entirely upon the construction of the 
compensation act. The principal point in con- 
troversy is whether any employer may withdraw 
from the State fund at any time and substitute 
liability insuranee therefor, without violating 
the law, and the companies desire the rules of 
the Commission so changed as to permit this. 
At present employers are allowed this privilege 
only at the end of each period of six months, 
which, the companies assert, virtually forces 
them out of the field except for two days each 
year. 

MICHIGAN STATE FUND 

The Michigan State Compensation Fund an- 
nounces that the 621 employers who insured their 
compensation risks with the State will receive 
a ten per cent dividend, based on the experience 
of the first year. The fund now offers to write 
insurance at eighty-five per cent’ of the stock 
companies’ rates because of the absence of 
agents’ commissions and also throw in a guaran- 
tee of hospital and medical attendance. 


Sick Benefit Companies Combine 


The National Weekly Sick Benefit and Acci- 
dent Association of New Orleans has purchased 
the business of the Pelican State Life, Accident 
and Health Benefit Company of New Orleans. 
The Pelican began business in February, 1915, 
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writing industrial life, health and accident in- 
surance. The National Weekly also began busi- 
ness in February, 1915, with an authorized 
capital of $200,000, and is reported by Manager 
William Dalton to be making fairly good 
progress. 


General Accident to Move by November 15 


It has been announced that the General Acci- 
dent, Fire and Life of Perth will move all de- 
partments, including the executive, of the 
United States branch from New York to the 
company’s own building at Philadelphia by the 
middle of November. The industrial depart- 
ment was recently transferred from New York 
to Philadelphia. 


Casualty Men to Have Week's Outing 


The Oslico Club of the Ohio State Life will 
hold its annual outing at Summerland Beach, 
Buckeye Lake, August 12-16, inclusive. In addi- 
tion to the outing a summer course of lectures 
and addresses on timely subjects dealing with 
the health and accident insurance business will 
be given. All agents of the company writing 
accident and health business are eligible to 
membership. 


Holds Death from Shooting Accidental 


Carey J. Wilson, Superintendent of Insurance 
in Kansas, has held that the death of a police- 
man, who was shot in the performance of his 
duty, met death by an accident. Superintendent 
Wilson holds that the death was accidental, so 
far as the insured was concerned, regardless of 
the intention of his assailant. 


Republic Casualty Official Change 


J. B. Shifflet, vice-president and manager of 
the stock sales of the Republic Casualty of 
Cleveland, has retired from active connection 
with the company. J. H. Silliman, secretary 
and manager, is now in charge of all depart- 
ments of the company. After September 1 
President U. G. Denman, former Attorney-Gen- 
eral of Ohio, will devote all his time to the 
Republic. 


American Indemnity Expanding 


The American Indemnity of Galveston, Texas, 
appears to be following a policy of conserva- 
tive and careful expansion, and so far leans 
more to the branch office than the general 
agency principle in its field organization. For 
some time now it has had branch offices in 
New Orleans, St. Louis, Washington and De- 
troit. In addition to the States in which are 
the cities mentioned, the American Indemnity 
is licensed to transact all lines of casualty in- 
surance and all kinds of fidelity and surety 
bonds in Maryland, Pennsylvania, New Jersey, 
Illinois, Indiana and Alabama. Territorial gen- 
eral agency appointments have been mde for 
the whole State of Alabama and limited terri- 
torial general agency appointments for New 
Jersey, Maryland, Illinois and Indiana. The 
company, while not a member of the confer- 
ence, is following the best traditions and prac- 
tices of the older companies both with regard 
to rates and service. The American Indemnity 
Company presents to the wide-awake agent and 
intelligent insurer a full-coverage automobile 
policy, which not only insures the usual lia- 
bility and property damage hazards, but accli- 
dental loss by fire, theft and transportation as 
well. There is reason to believe that the Amer- 
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entering other 
automobile 


ican Indemnity contemplates 
States not mentioned above for 
business only. 


Casualty Notes 

—The Hartford Accident and Indemnity has entered 
Florida and has appointed several local agents. 

The Massachusetts Bonding announces the ap- 
pointment of Stuart Pilcher as general agent for the 
surety department for Middle Tennessee, with head- 
quarters at Nashville. 

—The Columbus Mutual Life of Columbus has made 
public a firm denial of the reports that its casualty 
business is for sale. The company will continue to 
operate its health and accident department. 


The semi-annual statement of the Georgia Cas- 
ualty to the State Department shows assets of $1,142,- 
172 and a net surplus of $260,953. Premiums written 
during the first six months of the year totaled $467,327. 

—The New England Equitable of Boston and the 
Employers Indemnity of Kansas City have both en- 
tered Oklahoma for reinsurance purposes. It is the 
aim of the companies to take up the excess lines of 
the numerous reciprocal and mutual companies which 
are operating in the State. 

The Interstate Casualty of Albuquerque, N. M., 
has been admitted to Colorado, making seven States 
in which the company now operates. The company 
announces that O, M. Stanton, why has been special 
agent for the past eighteen months, has severed his 
connection with the company. 

II. S. Dones, who served for a year as attorney 
and manager of the surety department of the Charles 
A. Pryce Company, Columbus, Ohio, has been 
selected as general agent of the New England Equi- 
table Surety Company for Central and Southern Ohio. 
The Pryce Company formerly represented the Equi- 
table Surety, which has been merged with the New 
England Casualty. 


FIRE INSURANCE 


NEW YORK SURVEYS 


Weed & Kennedy Resign.—The resignation 
of Messrs. Weed & Kennedy from the Board 
of Underwriters last week was the occasion 
of an almost unprecedented mark of respect 
to that firm in the unanimous passage of com- 
plimentary resolutions of regret. This firm 
wa, with a single exception, the oldest in point 
of service in the present roll of the Board, 
Their activity in the work of the Board was 
somewhat remarkable in committees, and one 
of the firm served two terms as the president. 
The ended with an exceedingly 
complimentary invitation to be 
future meetings of the Board, with the privi- 
lege of the floor. The whole proceeding was a 
pleasant way of expressing regret for the re- 


resolution 
present at 


tirement of the firm. 

New Fire Insurance Schedule.—The new 
fire insurance schedule which is now being 
discussed among experts is in the hands of an 
eminently practical committee for final recom- 
mendation or amendment. The committee 
consists of Manager Shallcross of the Royal, 
President Milligan of the Phoenix of Hart- 
ford, and Manager Babb of the Northern. 
This schedule is in one way an adoption of the 
best features of other schedules without their 
defects. The one point upon which har- 
monious action is expected and desired is uni- 
formity in the charges and credits. There is 
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much variation in the schedules now used 
which can be improved by uniformity. The 
method of treating exposures is quite new, and 
is regarded as a radical improvement upon the 
old methods. The treatment of credits for 
coinsurance is also coupled with charges for 
no coinsurance, so that it gives an option to 
the insured whether to accept credit or pay for 
the absence of the coinsurance clause. 


German and English Companies.—It has 
come to light that in several instances some 
customers have declined to accept 
policies of fire insurance in English companies, 
and that in a few instances brokers have been 
instructed to refuse German policies. Remem- 
hering how well the policies of both compa- 
nies are fortified and buttressed by their 
American deposits, nobody can successfully 
dispute the absolute security of both kinds, but 
the action simply represents the feeling which 
has been engendered by the unfortunate war 
in [urope. 


German 


Oppose Subscription to British War Loan. 
—A number of companies, fire and life, have 
been favored with a neatly worded circular 
prepared in the interest of opposition to any 
subscription from Americans to the English 
war loan. 

Assail New York Brokers.—The Western 
States are up in arms against unauthorized 
insurance, and the New York brokers come in 
for their share of denunciation for taking 
away business from the locals. The war upon 
outside insurance is now transferred to the 
patrons, [irms and = propertyowners who 
choose to give policies in unauthorized com- 
panies are required to make returns to the 
Departments and pay taxes—in some cases as 
high as five per cent—to the State for the 
privilege. Inter-insurance and mutual con- 
cerns are permitted to comply with the law and 
pay regular fees. 

Telephone Company’s Risk.—The risks of 
the American Bell Telephone Company 
throughout the United States are insured, it 
seems, through a New York and Chicago firm 
of brokers who place the risks in the repre- 
sented companies. But their favors are dis- 
tributed with discrimination, and the fat end 
of the commissions returns to the brokers. 
The local agents have sought to prevent this, 
but the New Yorkers are sharp enough to gain 
their ends through the help of companies con- 
cerned. The locals might better compromise 
this trouble unless they risk the loss of all the 
business. 

July Business.— Now it looks as if July had 
returned to its old practice of proving one of 
the most profitable risks in the year in the city 
business. The losses have been numerous, but 
a large majority were of trifling importance, 
and the companies are rejoicing over another 
month of profit, which paves the way for a 
lighter average than usual. 


New Fire Alarm System.—The progress 
of the reconstruction of the automatic fire 
alarm signal telegraph is quite slow, though 
the money expenditure goes on with unabated 
The underwriters are encouraged to 
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believe the present Fire Commissioner means 
to hasten the work so as to make a present 
to the city within a year of a completed system 
that will outlast the present generation at 
least. 

Firemen Charged with Larceny.—Two 
firemen, John Ferrick and William Meloney, 
have been indicted on a charge of larceny by 
the grand jury of New York. The firemen are 
charged with stealing silks from the factory 
of the Dorothy Waist Company, which was 
damaged by fire on June 25. 


CHICAGO AND THE WEST 


Two More Companies Join Western Im- 
proved Risk Association.—At the regular 
meeting of Western Improved Risk Associa- 
tion, held last week, the Insurance Company 
of the State of Pennsylvania and the National- 
Ben Franklin were admitted to membership. 

Western Union Programme.—The com- 
mittee appointed for the purpose of preparing 
a programme for the annual meeting of the 
Western Union at Atlantic City next Septem- 
her consists of the following: W. L. Steele, 
chairman; Thomas E. Gallagher, George W. 
Law, W. B. Meikle, E. G, Richards, W. H. 
Sage and A. H. Stoddart. 

Manager Gund Secures Another Com- 
pany.—I*red M. Gund, Western manager of 
the Crum & Forster companies, will 
handle the Potomac in the West. 

Wife of S. D. Andrus Dies.—The wife of 
S. D. Andrus, managing underwriter of the 
Interstate of Detroit, died last week at the 
Battle Creek Sanitarium after a long illness. 
Interment occurred last Sunday at Watertown, 
NDOYs 


also 


BOSTON AND VICINITY 


Fiske Warehouse Risk.—The rating com- 
mittee of the Boston Board has voted to 
rescind the pro-rata cancellation privilege 
granted to the owner of the Fiske warehouse, 
granted at the last meeting of the Board, and 
will so recommend at the next meeting that 
the Board sustain its action. There is little 
doubt, in view of the protests of the com- 
panies, that the privilege will be rescinded. 

War Risk Rates Firm.—The war risk rates 
are quite steady in spite of the submarine 
dangers. The companies are wary of the 
classes they accept, and just now Mediter- 
ranean risks are the preferred kind. The de- 
mand is considerable, and risks to Bordeaux 
in France are freely written. 


FEDERAL WAR RISK BUREAU 
Must List Salvage as Miscellaneous Receipt 


Proceeds of sale of salvaged goods cannot be 
placed to the credit of the appropriation which 
brought into being the Federal Insurance Bu- 
reau, to meet losses on other vessels, according 
to a decision of George E. Downey, Comptroller 
of the Treasury. To do so would be to augment 
the appropriation of the Bureau—$5,000,000— 
which Congress originally set aside for that pur- 
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pose. The decision was rendered upon an in- 
quiry from Secretary of the Treasury McAdoo, 
as to whether the Bureau of War Risks could 
deposit the amount of the goods salvaged from 
the steamship Evelyn in such a way that it 
could be used in the payment of other losses. 
The Evelyn was insured by the Bureau for $100,- 
000 and her cargo for $301,000, and she was sunk 
by a mine last February. The Bureau accepted 
her as a total loss and arranged to make pay- 
ment on that basis. The goods salvaged will 
amount to approximately $50,000. In rendering 
his decision, the comptroller said: 


If there was no right in the Government to re- 
quire the insured to take a lesser amount by 
reason of the goods saved, then the appropri- 
ation must finally bear the whole loss. The 
proceeds of sale of the salvaged goods cannot be 
placed to the credit of the appropriation to meet 
losses on other vessels. The effect of this would 
be to augment the appropriation beyond the 
$5,000,000 which Congress originally appropri- 
ated. 

The facts presented do not show any right in 
the appropriation to be reimbursed from the 
proceeds of sale of the salvaged goods and they 
must be deposited as miscellaneous receipts. 


WEED & KENNEDY RETIRE WITH 
HONOR 


Resign Membership in New York Board 


The resignations of Weed & Kennedy, S. R. 
Weed, E. R. Kennedy and E. T. Mostert, from 
membership in the New York Board of Fire Un- 
derwriters. were accepted at the last regular 
meeting. As the firm gave up the agency busi- 
ness some years ago, membership in the board 
was no longer necessary. E. T. Mostert, who is 
a junior member of the firm, has been most ac- 
tive in the board for some time past. 

The following resolution was adopted on the 
acceptance of the resignations: 


Resolved, that in accepting the resignation of 
the firm of Weed & Kennedy as members of this 
board we recall with grateful appreciation the 
valuable services which Mr. Weed and Mr. Ken- 
nedy have rendered the board and the business 
of fire insurance. Mr. Weed was chairman of 
the board’s committee on losses and adjust- 
ments for eight consecutive years, 1907-1915, 
filling the position with satisfaction to his as- 
sociates and credit to himself. He was an active 
member of the committee of fifteen which 
prepared the agreement of our sister organ- 
ization, the New York Fire Insurance Ex- 
change. Mr. Kennedy was for six years, 
1886-1892, chairman of the board’s commit- 
tee on laws and legislation, filling the position 
with a signal ability and success. He was 
president of the board the two succeeding 
years, 1892-1894. Mr. Kennedy was chairman of 
the committee of the board which prepared the 
New York standard form of policy, which has 
been and remained the standard in nearly all 
the States for nearly thirty years, and which 
was a work of great importance and value, 
Messrs. Weed and Kennedy were elected mem- 
bers of this board on October 16, 1878, and dur- 
ing the long period of their membership have 
rendered to the board their full share of service, 
which is gratefully acknowledged. Be it further 
resolved that Mr. Samuel R. Weed and Mr. 
Elijah R. Kennedy be and they are hereby in- 
vited to attend the meetings of this board as 
its guests, with the privilege of the floor. 





Western Assurance Licensed 


The Western Assurance of Vancouver, B. C., 
has been licensed under the insurance laws of 
British Columbia to transact the business of 
marine, inland transportation, explosion and 
tornado insurance. W. Wyllie Johnston of 
Vancouver is attorney for the company. 
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Company Officials Protest Against the 
Method of Membership Discrimination 





ORGANIZATION NEARING COMPLETION 





Dispute Action of Some Eastern Companies— 
Minor Details 

The protest adopted by a number of the com- 
panies in the East against the new improved 
risk association was circulated in Chicago last 
week for the signatures of the Western man- 
agers of the companies. It was signed in the 
fast by officers of those companies who have 
jurisdiction in the West. It is now understood 
that the protest will be presented to The Union 
officials this week without being returned for 
further signatures. The document reviews the 
objection to an organization within The Union 
unless all members are eligible and serve no- 
tice that at the annual meeting of The Union, 
in September, a mandatory rule on the subject 
will be submitted to vote. This will provide that 
any organization of Union companies must be 
open to all members of The Union, provided 
that, when a member withdraws from The 
Union, his membership in the organization 
ceases. The protest will be published in the 
bulletin of The Union as soon as the signing is 
completed, with the names of the signers in 
alphabetical order, so as not to indicate any 
leadership in the matter. 





Progress Continues 


German Fire of Peoria Examined 

The Illinois Insurance Department has com- 
pleted an examination of the German Fire of 
Peoria, as of June 30, showing gross assets of 
$832,134 and admitted assets of $775,514, omit- 
ing $49,198 of agents’ balances more than three 
months due. The liabilities are $573,279, of 
which $119,311 are unpaid losses, leaving a net 
surplus of $2334. The report says that the 
losses had been excessive for the past year, 
being seventy-six per cent in 1914 and 91.8 per 
cent during the first half of 1915 on premiums 
earned. The company has canceled a large 
amount of business in the South, paying out 
$106,518 as returned premiums, and will confine 
its future operations to Illinois and nearby 
States, in which a normal experience has been 
had. The burning of the home office records in 
February, 1915, has caused delay in the ad- 
justment of losses and accounts for the size of 
the unpaid loss item. The examination states 
that the company does not repudiate any obli- 
gations but is consistently making settlements 
in full. Secretary Cremer, in sending the re- 
port to the agent, announces that the company 
is in the field to stay. 


Agents’ Annual Meeting at Indianapolis 
At a meeting of the Indianapolis Association 
of Insurance Agents Thursday, July 22, the 
action of the members of the National Asso- 
ciation in confirming Indianapolis as the place 
for the next annual convention on the date 
originally selected was reported. It was decided 
to rescind the vote whereby the original invi- 
tation was withdrawn and to act as hosts of the 
convention during the week beginning October 4. 
The local agents of other States, who by a 
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large majority have signified their preference 
for Indianapolis, will hail this announcement 
with satisfaction, as all hands will now take 
hold and make the twentieth annual convention 
of the National Association at Indianapolis 
rival and exceed, if possible, the former suc- 
cessful meeting held in that city in 1906. 


CLAYPOOL WILL BE HEADQUARTERS 

The headquarters of the meeting will be at 
the Claypool Hotel, the scene of the former 
meeting. This hotel has since been greatly im- 
proved and the facilities for the convention and 
committee work are greatly increased. Rail- 
roads from all parts of the country converge 
and center in Indianapolis, and it is anticipated 
that there will be a fine, representative attend- 
ance of local agents in October from the various 
sections. 

Immediate steps will be taken to form a dele- 
gation of National Association members to leave 
Indianapolis immediately after the convention 
for San Francisco to attend the World’s Insur- 
ance Congress and confer with delegates from 
the Paaific Coast associations ‘in regard to 
affiliation with the National Association. 

WOODWORTH AT SAN FRANCISCO 

At the sessions of the World’s Insurance 
Congress during the first week Ex-President 
C. H. Woodworth will represent the National 
Association and deliver the address. This 
means that for the first time in the history of 
the National Association, of which Mr. Wood- 
worth is charter member, he will be absent 
from the annual convention on duty for the 
association elsewhere. 

SPEAKERS FOR THE MEETING 

Among the speakers who have accepted in- 
vitations to address the National Convention 
at Indianapolis are: John T. Stone, president of 
the Maryland Casualty; Insurance Commissioner 
John T. Winship of Lansing, Mich.;: Charles H. 
Sheldon, Western manager of the American of 
Newark; Lurton H. Stubbs of Chicago, former 
vice-president of the National Association; 
F. V. Bruns, vice-president of the New York 
State association and former president of the 
Syracuse Chamber of Commerce; George W. 
Webb of Chicago, manager of the Western de- 
partment, London Guarantee and Accident. 


Birmingham Fire Department Reduced 

That Birmingham will probably be reclassified 
by the South-Eastern Underwriters Association, 
following the reduction of the fire department, 
is the opinion of H. C. Seibels of that city, ex- 
pressed after a meeting of the executive com- 
mittee of the Birmingham Fire Insurance Ex- 
change. He states that the city will be reduced 
to a three-quarters basis and rates will be 
raised. 

In order to meet the cuts in expenses by the 
city commission, Chief Middleton contemplates 
laying off forty-nine firemen and abolishing 
several stations. He has recommended the dis- 
continuance of stations at Fairview, East Birm- 
ingham, Graymont, Avondale, East Lake, 
Wylam, North Highlands and Pratt City. He 
further recommends dismissal of one man at 
the City Hall, one lineman, one man at the 
shops, one fire inspector, two truck and one 
hose company in the city stations. It is ad- 
mitted by Chief Middleton that when the winter 
season begins the inadequate department will 
not be able to cover the fires even in the old 
Birmingham limits, leaving the suburbs prac- 
tically without fire protection. 
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WISCONSIN FIRE FUND 


Lower House Votes to Eliminate the 
Institution Covering State Risks 





SOME SURPLUS IN THE FUND 


Bill Now Advances to Senate—Will Probably 
Pass that House 


By a two-to-one vote the Wisconsin Assembly 
last week voted to repeal the law creating the 
State fire insurance fund, under which State 
property and buildings of towns and counties 
are insured. Attached to the repeal bill is a 
rider, offered by Assemblyman Robert Caldwell 
of Lodi, Wis., which would prohibit the State 
from insuring its property at all. Speaking for 
his amendment Mr. Caldwell stated he did not 
favor the payment of premiums to insurance 
companies. The amendment was adopted. 

Assemblyman F. W. Kubasta of Merrill, Wis., 
read long lists of tables showing the absurdity 
of insuring certain pieces of State-owned prop- 
erty. 

Assemblyman A. H. Gruenewald of Oshkosh, 
speaking against the bill, said that State rates 
were lower and that despite disastrous fires 
at the State fair grounds and at the Superior 
normal school in the last two years there is 
still a surplus in the fund. He declared the 
State had saved $324,187 in premiums since the 
inception of the fund, July 1, 1903. 

The bill repealing the State fund was passed 
by the Assembly by a vote of 41 to 22. It now 
goes to the Senate to be considered this week. 


Cancellation of an Insurance Policy 


A broker writes: One of my clients re- 
ceived the usual five-day cancellation notice 
from a fire insurance company (registered) noti- 
fying him that after the five days are up his 
policy will be canceled. The premium on this 
policy having been paid to the company they 
enclosed a check for the gross return premium. 
I claim that this does not constitute a cancella- 
tion of the policy. I claim that in order to can- 
cel the company must after the five days have 
elapsed seek out the assured and render the 
amount of return premium to him in cash. 
Please let me know if my contention is correct. 

Reply.—The policy provides as to cancellation 
that, if the premium has been paid, “the un- 
earned portion shall be returned on surrender 
of this policy or last renewal.’’ There is 
nothing there to show that the company must 
seek out the insured and demand a return of 
the policy. On the contrary, the company simply 
gives notice that the policy is to be canceled 
at the end of five days, and then at the end of 
such period it is canceled. All that the holder 
is required to do then is to return the policy and 
receive so much of the premium as may not 
have been earned. The policyholder is probably 
not bound to accept a check if he prefers cash. 
The check is provisional payment, however, and 
it stands as a sufficient payment unless or until 
it is returned. If it is returned and the policy- 
holder calls at the office for cash, it will, no 
doubt, be the duty of the company to procure 
the cash and make the payment. Payments of 
all kinds are, however, constantly being made 
by check and accepted provisionally. If the 
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check is presented promptly and is not paid, 
then the debt is not paid. The check in this 
case is simply a direction to the bank to pay 
the debt. If the direction is, for any reason, not 
followed, the debt still subsists. But a check is 
not legal tender, and anyone to whom money 
is due is entitled to demand legal tender.—The 
Review, New York. 


New York Board Reports on Refrigerating 
Plant Explosions 


The New York Board has reported on the 
cause of refrigerating plant explosions. Briefly 
summarized the report is as follows: There 
have been a number of explosions recently in 
refrigerating plants using the ammonia system, 
and an investigation has been made by the fire 
underwriters, as in many cases fire resulted or 
insurance claims were made. In most cases ex- 
plosions and fire resulted directly or indirectly 
from the presence of the released ammonia 
vapor, which is under a pressure of from 125 
pounds to 175 pounds in the pipes. It is found 
that these explosions are generally due to the 
presence of oil in the ammonia gas, the oil be- 
ing used for lubrication and sometimes for cool- 
ing the compressors. The testing of refrigerat- 
ing systems with air pressure is especially 
hazardous unless all oil is removed from the 
entire system and great care is taken to pre- 
vent overloading of the air while being com- 
pressed. In cases of explosions of ammonia 
vapor suddenly released from high pressure, 
where the oil explanation is not available, it 
has been suggested that decomposition of am- 
monia might take place, especially in the pre- 
sence of arc lights or other intense heat, result- 
ing in the liberation of hydrogen, which forms 
an explosive mixture with air. It has also been 
suggested that certain impurities in the am- 
monia might increase the tendency to decom- 
position or explosion. The number of ammonia 
refrigerating plants is rapidly increasing and 
the problem is being carefully studied by ex- 
perts. 


Organization is Progressing 

While the company managers are arguing 
over the Western Improved Risk Association, 
organized by The Union companies, the asso- 
ciation is going ahead perfecting its organiza- 
tion and completing its plans. It insists that 
much of the opposition is due to misunder- 
standing of its purpose and methods, and that 
its members are seeking to do co-operatively 
what it is conceded they have a right to do in- 
dividually. In development of the co-operative 
feature, a meeting of the Illinois field men of 
the companies in the association was held 
Thursday. This was addressed by the officers 
and manager of the association, showing the 
ways in which the field men could work to- 
gether to keep sprinklered risks from going to 
the mutuals and inter-insurance concerns and to 
assist their agents. The Illinois Improved Risk 
Club was organized, and similar clubs will be 
formed among the field men of the other States, 
Ohio being set for organization next Thursday. 


British War Risk Insurance 
The report of the Liverpool and London War 
Risks Insurance Association, through which the 
British Government does its marine insurance, 
shows that losses paid up to the date of its is- 
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suance amounted to $4,246,685 on tonnage valued 
at $392,150,725. This was 1.18 per cent of the 
value, or at the rate of .02 per cent a month. 
The premiums received amounted to $7,704,- 
260, which exceeded the loss by $3,457,575. The 
total value of the British vessels insured in the 
War Risk Association is held to be more than 
$750,000,000. Marine insurance rates on vessels 
of belligerent nations from New York to Liver- 
pool have dropped from one and one-half per 
cent to one per cent, while the two per cent 
rate to the East Coast of England and Scot- 
land has been reduced to one and one-half per 
cent. The rate to London and the Continent re- 
mains unchanged, 


Pittsburg Fire Hazard High 


The National Board of Fire Underwriters has 
reported on the conditions of fire protection and 
fire prevention in the city of Pittsburg. The 
report shows that there are poor structural 
conditions in the congested value district, which 
makes serious group fires probable. The board 
recommended that the city construct a reservoir 
having a capacity of at least 20,000,000 gallons, 
in order to put the water supply on an efficient 
basis. It is also suggested that the building 
laws be revised to conform to the modern re- 
quirements of construction and fire prevention, 
with particular attention to the limitation of 
heights and areas, protection to floor, roof and 
wall openings, thickness of walls and the elimi- 
nation of shingled roofs. 


Ohio Tax Payments Rejected 

A number of big patrons of reciprocal in- 
surance exchanges in Cleveland were surprised 
last week to receive back from the Insurance 
Department the checks sent to cover the five 
per cent penalty on their premiums, with the 
advice that the payments must cover the gross 
instead of the net premiums. The State does 
not propose to accept payment on a basis that 
may vary with the amount of dividends re- 
turned, but will insist on the original estimates, 
which would mean the real premiums of a stock 
company, and on which it would pay its tax. 
It is said that several large hardware and 
department stores will have to make another 
attempt to satisfy the Department for the un- 
authorized insurance they have seen fit to carry. 


Surplus Line Companies Not Writing 

Several foreign surplus line companies which 
formerly wrote United States risks through A. 
L. McCrae, Inc., of Chicago, are stated to have 
now ceased such operations, among them being 
Le Foncier de France et des Colonies of Paris; 
Co-operation of Paris; Colonial of Winnipeg (in 
liquidation); National Standard Life of London, 
England, and International Assurance Asgssocia- 
tion of Paris, France. 


Farm Mutual of Maryland Fails 


The Grangers Mutual Fire and Storm Insur- 
ance Company of Carroll County, Md., has 
failed and receivers have been appointed. 
Luther M. Bushey of Sykesville, Md., was presi- 
dent of the company, which was composed 
principally of farmers in a few counties of Mary- 
land. Heavy losses and difficulty in collecting 
assessménts have been the chief dfficulties. Un- 
collected assessments amount to $12,886. 
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OPPOSES STATE FUND 
New Wisconsin Commissioner is Favorable 


to Companies 


Wisconsin’s new Insurance Commissioner, 
Michael J. Cleary, made known his attitude 
upon State insurance in no uncertain terms in 
his first public address since taking office July 1 
before the Wisconsin Association of Fire Insur- 
ance Agents at Superior, Friday. He declared 
he is not a believer in the State or Federal 
government doing the things that. can better be 
done by private persons or organizations. 

“I do not believe in State insurance,’ said 
Commissioner Cleary. “I have faith in private 
control and operation in the field of insurance, 
under proper regulation by the State; but if 
regulation fails—and it can only fail by those 
engaged failing to recognize and to do justice 
to the public—then there is but one step further 
to go, and that is to State control and admin- 
istration.”’ 

Mr. Cleary declared that next to the reduction 
of fire waste the most important problem of 
fire insurance is an equitable distribution of the 
burden of insurance cost, according to value and 
hazard. Mr. Cheary urged all organized 
agencies to attack the problem of lowering the 
fire loss. The State’s part was inspection, edu- 
cation and rigid enforcement of law through the 
fire marshal’s department. 

The Commissioner compared the man who 
insures his property through a non-resident in- 
surance broker with the man who buys his sup- 
plies from a mail-order house. 

He also said: 


The unauthorized company that writes Wis- 
consin business is an outlaw against the State 
and the units where the property is located. 
The agent or employee who represents it is in 
the same category. We have statutes with se- 
vere penalties for company and agent who sol- 
icit, write, or collect premiums for unauthorized 
companies. I take it that the legislature de- 
clared the policy of this State when it wrote 
those laws. I shall deem it not only a duty, 
but a pleasure, to prosecute for their viola- 
tion if sufficient evidence of such violation is 
presented. 

The town mutual is supplying a demanded in- 
surance. The majority of the city and village 
mutuals are operating in obedience to law and 
upon a safe basis. The old line companies li- 
censed in Wisconsin are strong financially and 
fair in their dealings with our people. As Com- 
missioner I shall look upon it as my duty, as 
well as a pleasure, to encourage and assist all 
in a healthy and legitimate development. 


May Test Oklahoma Law 


Close proximity of an effort by one or more 
of the insurance companies to establish the 
invalidity of the New Oklahoma State rating 


board law has drawn into the open land on 
different sides State Insurance Commissioner 
A. L. Welch, who believes the law burdensome 
and unnecessary, and Governor R. L. Williams, 
who declares that he will put all the influence 
of his administration behind the act to support 
it. Commissioner Welch is of the opinion that 
other new laws permitting reciprocals and 
mutual companies to operate in the State will 
discourage the larger companies. He points out 
that these get the best class of risks and present 
a class of competition that is difficult to meet. 


Field Changes in the Franklin Fire 


Announcement has been made of the follow- 
ing changes in the field force of the Franklin 
Fire of Philadelphia: 

A. M. L. Wasson, special agent for Ohio and 
Indiana, has resigned. The following appoint- 
ments have been made te look after Ohio and 
Indiana fields: John B. Cromer, State agent; 
Clinton D. Lasher, special agent; Ivan Escott, 
special] agent. The following new Ohio ap- 
pointments are announced: C. T. Deatrick, State 
agent; Clark O. Wood, special agent; Ray 
Decker, special agent; Robert S. Deatrick, spe- 
cial agent. Speeial Agent Edgar D. Elder will 
continue to serve in addition to the new staff 
above named, reporting to State Agent Deatrick. 


Anchor Insurance and Investment 
Corporation, Liverpool, Eng. 

The above-named company is understood to 
be writing surplus lines on American risks 
through A. L. McCrae, Inc., of Chicago. We do 
not find mention of this company in the latest 
edition of The Post Magazine Almanack, but a 
cireular apparently sent out by A. L. McCrae, 
Inc., gives the following items: Authorized cap- 
ital, £50,000; subscribed capital, £10,000; paid 
up, £8500; surplus, £3500. 


Ohio Fire Marshal’s Report, 1914 

According to the annual report of State Fire 
Marshal E. R. Defenbaugh, who retired from 
office a few days ago, the fire loss in Ohio for 
1914 was $7,889,622, as compared with $8,952,279 
in 1913. However, the number of fires is re- 
versed, there being 7033 in 1914 and 5340 in 1913. 
The total value of the property involved was 
$57,116,790, and on this $35,000,000 insurance was 
carried. The per capita loss is placed at $1.54. 
In 1913 it was $1.79. 


Distribution by States 


The Spectator Company, New York, has just 
published the nineteenth annual edition of its 
book entitled “Distribution by States of Fire 
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Insurance in the United States.’’ This shows in 
compact form the fire, marine and tornado in- 
surance premiums received, losses incurred: and 
risks written and renewed, with loss ratios, for 
each company in each of the States and Terri- 
tories in 1914. Totals are given for each group 
in comparison with similar totals for four pre- 
ceding years, and recapitulation tables are pre- 
sented, one for the year 1914, giving the items 
as shown in the main tables, together with ra- 
tios indicating average rates, while the other 
gives the aggregate premiums and losses in 
each State for 1914, 1913, 1910, 1905, 1900, 1895, 
1890 and 1885, with loss ratios, and similar to- 
tals for thirty years for each State. This valu- 
able information is presented in a book of 163 
pages, well bound in flexible leather, whieh can 
readily be carried in the pocket if so desired.— 
Journal of Commerce, N. Y. 


Agency Changes 
—L. Hl. Heafield has been appointed Chicago agent 
for the Virginia Fire and Marine of Richmond. 
—Freeman Wilson, special agent in Ohio for the 
Peoples National and the United Firemens, has had 
Indiana added to his territory. 


—M. E. Fugit & Co. have been appointed Cook 
county managers for the Merchants National Fire of 
Chicago, which began business this month. 

—Crum & Forster have been made general agents 
of the Potomac Fire of Washington, D. C., to handle 
all business of that company outside of the District of 
Columbia. 


Fire Notes 

—The Safeguard Fire of New York has been licensed 
by the Insurance Departments of Wisconsin and Con- 
necticut. 

Cornelius D. Du Bois, of Du Bois & Frank, 
brokers at 80 Maiden Lane, New York, died sud- 
denly on Tuesday in his fifty-eighth year. He was a 
resident of Montclair, N. J. 

—The Attorney-General of Michigan has given an 
opinion to the effect that if a fire, whether started 
deliberately or accidentally or by unavoidable circum- 
stances, spreads to the property of another the latter 
may sue for damages, unless every effort possible is 
made to prevent the spread of flames. 

The Tokio Marine of Tokio, Japan, has been 
licensed by the Oklahoma Insurance Board, on appli- 
cation of Appleton & Cox, New York, the company’s 
attorneys in America. The company insures marine 
transportation, and it is believed that its objective is 
the underwriting of cotton shipments from Oklahoma 
to Japan, now amounting to about 50,000 bales a year. 

—The Continental of New York has issued a state- 
ment as of July 1, 1915, which shows $28,380,398 of 
assets, $9,691,037 of unearned premiums, $2,000,000 
capital and a net surplus of $15,309,317. The Fidelity- 
Phenix on the same date had $16,142,508 of resources, 
an unearned premium reserve of $7,710,568, a capital of 
2,500,000 and a net surplus of $4,851,843. The above 
figures indicate material increases in the assets, re- 
serves and net surplus funds of both companies, the 
Continental’s gain in surplus having been nearly 
$300,000, while that of the Fidelity-Phenix exceeded 
$800,000. 
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| Company ‘Representation Wanted 


Figency Wants. 








Personal Accident and Health Manager seeks new connection Sept. 
first. Have been with present company 12 years. Am so confident 
of results, would prefer contracting on basis of premium income or 
profit sharing. Absolute proof of ability and integrity. Interview 
sought. 

Replies considered confidential. Address ‘‘P. A. H.,” care of The 
Spectator, P. O. Box 1117, New York City, N. Y 











Figency Wants. 


N EW “ACME ‘ aaeruner 
Sold to Men or Women Between the Ages of 16 and 70 Years 


Provides liberal benefits for loss of life, limbs or sight, fracture of any bone, 
amputations, doctor’s bills and hospital confinement from any accident; and 
from loss of time from any accident or any sickness as follows: 


Railroad, Steamboat, Elevated Road, Subway Cars, Bridge Cars and Street 
Car Accidents. 

Ce ee vo © a a ee Tr eee $7,500.00 

ee fe Ol oe a a 

eg Po Re Go. e 1. lc) a re 

ped BO eS ae a 3,750.00 





For Loss of One Hand and One Foot............ 3,750.00 
ee OCA SY, aaa 1,875.00 
eR TI AOE ou os © no oh s:6 srs ww ew Deore 1,875.00 
yee Ce OOS. oe re re 750.00 


ee eee ee er 25.00 

benefit for the fret 30daye $50 0 — yitegront sick: | $39.00 

from accident or — » 

Loss of time there- $35 00 Hospital Benefit 

dent, 26 Weeks.... $150 porKeuth $25.00 

10 Special Features Providing Benefit From Date of Accident. 

L. PINNER & CO., Inc. 

Great Eastern Casualty Co.—Acme Department 


adios aes ness, 26 Weeks... . ( $150 perMonth 
after by any acci- Limit—12 weeks 
ENTIRE COST $21.00 PER YEAR 
30 Church Street, New York 

















A General Agency is open 
in the State of 
PENNSYLVANIA 
For one of the best Old Line 
Companies in America. 
Write “*B’’ 

Care of The Spectator 
P.O. Box 1117, NewYork City, N.Y. 

















UNIVERSAL FIRE INS. CO. 


Organizing 


749-51 Insurance Exchange, Chicago, III. 


Authorized Capital $1,000,000 





Its incorporators comprise many of the most successful Real 
Estate and Insurance Men of Chicago and elsewhere 


UNUSUAL OPPORTUNITY FOR AGENTS AND STOCK 
SALESMEN WITH SUCCESSFUL RECORDS 











TO STOCK SALESIEN 
SHENANDOAH LIFE INSURANCE CO. 


(Incorporated) 


ROANOKE, VIRGINIA 


R. H. Angell, Pres. E. Lee Trinkle, Vice Pres. 
Dr. J, H. Dunkley, Med. Chief W,L. Andrews, f Secy., 
W. J. Henson, General Counsel Treas, 
Proposed Capital Stock, $500,000.00. 
Strong local and State-wide endorsements. 
About 800 subscribers already secured. 


Splendid territory, valuable leads and liberal contracts to a 
few first-class Stock Salesmen. 


Write, giving record and references, to 


JOHN T. BOONE, President 


Colonial Organization Corporation 
Roanoke, Virginia 














EXCESS LINES AND REINSURANCE TREATIES 
ANGLO-AMERICAN FIRE INS. CO., Organized 1899 
Assets: $405,831. Policyholders’ surplus, $331,251. 
MONTREAL CANADA FIREINS.CO., Organized 1859 
Assets: $209,867. Policyholders’ surplus, $154,282. 


‘W.L.PETTIBONE &CO.,Agts., Newark, N.J. 
74 








STOCK CASUALTY COMPANY entering 
[llinois, Indiana, Missouri and other States want 
State Managers. Salaried Positions. Young 
energetic men with good records and some cas- 
ualty experience desired. Address R. R. S., Care 
of The Spectator, P. O. Box 1117, New York 


City, N. Y. 





“BUSINESS AS USUAL” 


Under this title, which is the slogan adopted in Great Britain and 
Canada, there has been issued an effective advertising folder for 
distribution by insurance companies, agents and brokers. It contains 
an excellent war map of Europe, with an encouraging inscription 
designed to inspire renewed confidence on the part of business men, 
and to lead their attention to insurance matters. 

Prices: Single copy, 10 cents; 100 copies, $4.00; 500 copies, $18.00; 
1,000 copies, $30.00; 5,000 copies, $120.00; $10,000 copies, $200.00. 
Send 10 cents for a specimen copy. 

Complimentary inscriptions printed free on orders of 1,000 copies, 


ce THE SPECTATOR COMPANY 


CHICAGO OFFICE: 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 
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